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ASH ANNOUNCES 
PRICE CUTS ON 
ELEVEN MODELS 


Plans Also to Jump 
Production 50 Per Cent. 
In Spring 


Kenosha, Wis., Noy. 2.—Price re- 
ductions ranging from $20 up to 
$300 were announced here, effective 
November 1 in nine 
models produced by 
tors Company. No changes have 
been made in the models, and the 
mechanical character is to remair. 
the same under the new prices. 

A comparison of the new and old 
prices is contained in the foxcowing 
table:-— 

Specia 
Six Series 


a3i........ &5-Pass 
252. 
283.... 
234 
Advanced 
3ix Models 


of the eleven 
the Nash Mo- 


Ok i New 


Model Price 
Tour. $ 2 
. Roadster 
5-P. 2+D 
5-P. 4-D 


Sedan 
Sedan 


Tour 

Tour 

. Sedan 

— 

. Roads eer 

4-Door Coupe 9 9s 
‘In accounting for the reduc: 
tions, E. H. McCarty, general 
sales manager, pointed to the re- 
markable sales record which 
Nask has been making through- 


oe Miia toes 


< de 


m the three months period 


iar naiional Nash inangural day, 


23, when these new cars #tt-0 
irst placed” on display, sales have 
peers than equalled one-half the 
sales for the entire year of 1924, 
which was a banner year for Nash. 
So that it is now possible for us to 
make these sweeping reductions on 
the advanced six and special six 
lines and thus pass on the earned 
benefits of record breaking pro- 
duction to buyers. There has been 
no cheapening of materials, con- 
struction or manufacture. 

“The Nash Motors Company is 
planning at the present time to 
place its recently completed new 
building facilites in active pro- 
daction. This will enable the 
company to increase its daly 
production schedules 50 per 
cent, before the end of "spring. 9 


CLOSED CARS 86% OF ALL 
OUTPUT AT GARDNER PLANT 


St. Louis, Nov. —A check-up 
of cars built and shipped by 


Gardner Motor Company, Inc., here 


during the first ten months of 1925 
reveals the incr 


easing popularity 


of inclosed cars with buyers. Ac- 
tual production figures up to 
including October show that 86 per 
cent, of all Gardner 
since last January 
closed cars. 

Estimates made by 
known automobile authorities show 
that there are approximately 11,- 
000,000 open cars and 4,000,000 
closed cars in use today. 


COFFIN HEAD OF SALES AT 
WHITE STAR REFINING CO. 


D. N, Detroit Bureau 

Detroit, Nov. 2.—Howard Coffin, 
assistant to H. H. Rice when the 
latter was president of the C: 
lac Motor Car Company, is 
vice-president in charge of sales 
of the White Star Refining Com- 
pany. He entered upon his new 
duties today. 


have been in- 


Special from A. 
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Ford Steamer to 
Return Lumber-Laden 


Hoquiam, Wash., Nov. 2.—The 
Oneida, the first Ford steamship 
to reach the Pacific Coast, is 
now loading a cargo of lamber 
at Hoquiam for delivery to New 
York = city. She will carry 
1,500,000 fect of lumber east. 
The Oneida brought a shipment 
of “knocked down” Fords to San 
Francisco and Portland from the 
Atlantic Coast. 


NEW TYPE FORDS 
IN WIDE OUTPUT 


Foreign Plants Already. 
Producing Models— 
Another Record Made 








Special from A. D. N. Detroit Bureau 
Detroit, Nov. 2.—With output 
Detroit, Nov. 2.— 
record of production for one 
day. On October 30 the plants 
produced 9,017 cars and trucks. 

This works out at the rate of 
a complete vehicle produced 
every 9.58 seconds, faster than 
six every minute of the 1,440 
minutes in the 24-hour working 
day. 

With present production output 
rising to new records in America, 
the Ford Motor Company plants 
all over the world are also get- 
ting into production with the 
new type cars; Distribution to 
dealers and customers ts already 
under way in several countries. 

In England, the Ford Motor 
Company of England, Ltd., began 
production at the Manchester plant 
October 10 and England was given 
its first view of these cars. France, 
Belgium, Spain, Holland and the 
Scandinavian countries are just be- 
ginning to receive the cars, as pro- 
duction is now under way at the 
plants in Antwerp, 3arcelona, 
Bordeaux and Copenhagen. 

Shipments are under way to the 
plant at Trieste, so that Italy will 
soon see the new Fords. Germany 
is beginning to show them. 

First cars for South America 
have been shipped to the Ford 
plant at Santiago, Chile, for dis- 
tribution to dealers; other South 
American plants will go into pro- 
duction early in November. The 
Ford branch at Havana, Cuba, 
and the plant at Mexico City will 
soon be distributing to 
dealers. 

Shipments of parts for 
have just been received 
Ford Motor Company 
Ltd., at Yokohama, and 
tion of cars in the Orient 
a matte. of a few days. 

The Ford Motor Company 
| Canada, Ltd., which supplies ¢ 
jada and British Colonial 
sions, has been in production 
}some time and has already “— n 
shipments to Ford plants in 
Zealand, Australia and 
Africa. 


DANIELS ON PUBLICATION 
FOR WILLYS-OVERLAND, INC 
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Special from A, D. N, 


Nov. 2. 


Detroit Bureau 
Detroit, 
iels 


—Harry S. Dan- 
veteran automobile man, has 
joined the United States Advertis- 
ing Corporation, Toledo, where he 
will handle an export sales publica- 
tion in the interests of Willys-Over- 
Ine. Daniels was director of 
beep icity for Buick until recently, 
and before that was advertising 
manager for Dort. 
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A new Ford high | 
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ETS NEW WORLD MARK—Peter de 
automobile racing championship Saturday by covering the 250 
mile distance on the new Rockingham Specdway, Salem, N. H., in 
one hour, 59 minutes and 25 seconds, shattering the world's record. 
He is seen here receiving the congratulations of Referee Willard H. 


Paolo clinched the 1925 
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Ne ew Duailab Snickers 
| At Let 0 Weather 


; 
{ 
Special from A. D. N. Detroit Bureau 

Detroit, Nov. 2.—Chrysler Six 
models are being equipped with 
a fumer clectrical heating primer 
for cold weather service in start- 
ing. The engine tests of the de- 
} vice show a remarkable per- 
formance. 

An engine with fresh _ oil 
equipped with a Chrysler stand- 
ard battery was refrigerated for 
eighteen hours with engine oil 
battery and gasoline chilled to 
zero temperature. 

The fumer was utilized and 
the engine started without diffi- 
culty. 


P. E. Chastbecléin 


Nov. 2. 


who 


Indianapolis, Ind., —Percy 
E. 


known 


Chamberlain, is widely 


in the automotive industry, 


& Marmon 


to 


of the Nordyke 
according 
ment by H. H. Brooks, 
rector of sales. Mr. Chamberlain 
brings to the Marmon company an 
extensive experience in the mer- 
chandising of fine cars. 

Hie is best known, 
father of the flat rate service plan 
which now used universally by 
j}automobile manufacturers, distrib- 
jutors and Geaters. 
| SEATTLE’S AUTO ROW HAS 


‘COSTLY HALLOWEEN BLAZE 


Wash., Nov 2.—At 


iblaze 


pany, an announce- 


perhaps, as the 





is 


Seattle, 


row here was 


when a fire started in the 
Motor C 

entire 
Street between lith and 
nues. The three-story Chandler 
Building and the four-story Willys- 
; Overland Pacific Building 
lroaring furnaces of flame. Hun- 
dreds of new and used automobiles 
were destroyed, with the estimates 
of running into hundreds of 
thousands of dollars, 
of gasoline in the buildings added 
to the difficulty of fighting the fire. 


night 


Chandler ar quarters. 


the block on 


12th Ave- 


swept 


loss 





Now With Marmon 
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has been appointed sales manager}! 
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| American automotive exporters hold own 
Pike | 2. 


were | 


Explosions | 


(international Newsreel 


\ENGLAND EASES 


UP ON RUBBER 


Another 10 Per Cent. 
Added to Export 
Allowance 





London, Nov. 2. 
|committee has added 
| per cent. 
| the quantity of 
| be exported from Ceylon, 
'Straits Settlements and the Malay 
| states. It is expected the 
jalteration will be in February 
permission for export on the 
ie rm of another 10 per cent. 
jbe granted. This will bring 
total figure up to 95 per cent. 
the standard production. 
Fear is expressed here 
cause of shortage of tappers and 
other skilled labor, the rubber com 
panies may find it difficult to bring 
;exportation up to that figure. 


another 


that be- 


JOHN J. FAGEOL DIES 

St. Helena, Cal., Nov. 2.—John J 
Fageol, father of Rollie, William 
Frank and Claude Fageol, who 
|have been identified 
with the automotive 
|many years, died 
| He was seventy 


industry 
here last 
years of age. 


for 
week 


Pauoto) 


—The Stevenson 
10 
of standard production to 
rubber which may 
the 


next 
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same 
will | 
the 
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DETROIT OUTPUT — 
SHOWS NO SIGNS 
OF DROPPING OFF 


Factories Contiawe to 
Pour Out Cars at 
High Level 


Special from A, D. N, Detroit Buread 


ETROIT, Nov. 2.—Out- 
put of automobiles from 
|Detreit factories shows no 
‘diminution at the close of the 
‘tenth month. The same high 
schedules established earlier 
in the year are still being 


maintained. 
In one or 








| 
| 
| 
| 


two instances there 
is a slight recession, due to 
preparation for new models, 
which requires the installation 
of machinery and equipment; 
but all indications point to a 
continuance. Automobile parts 
| and accessories makers are ¢s- 
| pecially active—an infallible 
| sign of substantial commit- 

ments on the part of the motor 
factories. Body makers are 
| working at top speed, with an- 
| nouncement of expansion by 
some of the largest. 

Continental motors officials re- 
port an urgent demand for motors, 
Makers of radiators are operating 
their plants on a capacity basis, 
with releases for finished product 
continuing high. Makers of 
wheels, lamps and other acces- 
sories report similar demand. 

Cars are not being manufac- 
tured for storage, either. Prac- 
tically all manufacturers report 
continued dealer demand and in 
some cases drive-aways are high, 
in an effort to move cars into the 
hands of the consumer. Storage 
may come in the latter part of 
December, in preparation for a re- 
| newed peak condition in buyer de- 
{mand following the national shows, 

Manufacturing activity is 
directly reflected in increased 
employment. For nine consecu- 
tive weeks now, the Detroit labor 
barometer has moved upward to 
a new high point. Just now cm- 
ployment shows about 70,000 
more on payrolls than there 
were a year ago—the highest 
point in Detroit's history. 
Manufacturers basing their 
foutput on dealers’ actual needs, 
They are prepared to curtail out- 
put to coincide with demand, with- 
out high inventory or large stock 
of finished cars on hand. 

Dealers in steel and steel sheets 
the general optimism. They 
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|PETER DE PAOLO WINS 
U. S. AUTO RACING TITLE 


N. H., 
quired the 


De 
auto- 
at 
Speed- 

250 
min- 
the 


Nov. 2 Peter 


1925 U. S. 


Salem, 





Paolo ar 
mobile 

| the 
| way 
| mile 


championship 
rd 
here when he 
distance in 1 
and 25 seconds, 
mark held by Tommy Milton. 
| De Paolo finished a lap ahead of 
| Be alph Hepburn and two laps ahead 
of Earl Cooper. 

Harry Hartz 


Saturday 


new boa Rockingham 
covered the 
hour, 59 

utes smashing 


| old 


finished fourth, 

Tommy Milton fifth, Sarly DeVore 
j}sixth, Norman Batten seventh and 
Jerry Wonderlich last. 

Milton was forced 
first fifty miles with engine trou- 
ble, but later took Bob McDon-« 
ough’s car when it stopped for ree 
pairs and drove it into fifth place 
money. 


out in the 
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‘All Twin Cities Bus Lines 


Special to the Automotive Daily News 
T. PAUL, Minn., Nov. 2.—All highway passenger bus 
companies operating into the twin cities north and west, 
with one exception, this week for the first time are operating 


under one management. 





The Northland Transportation‘ 
Company, auxiliary of the Great 
Northern Railroad, now is the op- 
erating unit for seven major pas- 
fencer bus companies, all of them 
with lines in Great Northern terri- 
to of them have 
outside of Great Northern. 

The Minnesota Railroad and 
Warehouse Commission Saturday 
granted a petition permitting the 
Northland to assume physical op- 
eration of the northern lines of 
the Jefferson Highway Transporta- 
tion Company merger. This marked 
completion of a merger involving 
$2,099,990 of bus companies. 

The passenger bus structure in 
Minnesota now is complete for all 
physical operataing purposes. The 
Northland and Jefferson Highway 
Transportation companies, the lat- 
ter the large independent, are the 
two outstanding companies and 
Doth have terminals in Minne- 
a@polis. 

The Northland will have under 
its control 140 large highway 
coaches, ninety of which will 
come into Minneapolis as a ter- 
minal. The Jefferson, operating 
two heavily traveled routes in 
Southern Minnesota, will have 
twenty-one buses operating into 
this terminal. The Royal Rapid 
Transit Company, now operating 
from St. Paul to La Crosse with 
five round trips a day, plans to 
come into Minneapolis terminal 
also, according to an amended 
application filed with the com- 
mission. 

The headquarter office of the 
Northland has taken over from 
the Jefferson ‘its northern lines, on 
which it had obtained an option 
recently. This marks the largest 
tran: ar in th merger, 

me ; the companies involved 


rver ant 


me lines 


% ¢ 


3 | f 


nnder ralized 


or t} tirst tim 


becomes exclusively 2® 
lobe vpciaung Com- 
It is und 


Zelle, president, 


pany. 
E. F. 
ern and southern 
lines by the Northland. The Jef- 
ferson now will concentrate its 
operation on its two southern lines, 
one to Rochester and the other to 
Mason City, Iowa, 

These are facts in connection 
with the merger of the companies:— 

On all of the lines’ the 
three-cent gravel and two and 
three-quarter cent a mile 
paved road rates have been 
established. 

The Great Northern has 
taken ove rvirutally all of the 
competing bus lines in its terri- 
tory. . 

The Northland system will be 
operating about 2,000 miles of 
bus routes in northern and 
southern Minnesota, 

eas ¥ 











SHALLER ENGINES 
FOR RACING CARS 


| Will Be Equipped With 


Motors Half the 
Size of Ford’s 


Washingion, D. C., Nov, 2.— 
Racing cars that compete for 
championship laurels next ycar 
will be equipped with engines of 
approximately half the piston 
displacement of a present-day 
Ford. 

According to an announcement 
from the national headquarters of 
the American Automobile Associa- 
tion today, automotive engineers, 
speedway and track managers, rac- 
ing drivers and the A. A. A. con- 
test boards are in accord that the 
time has come to reduced the size 
of engines operating in champion- 
ship events. 

The new maximum disIpacement 
will be only 9114 cubic inches, as 
compared with the present maxi- 
mum displacement of 122 cubic 
inches. The Ford engine has a 
displacement of 176.7 
inches, 

It was made clear that the new | 
standard will be obligatory only on} 
the racing cars competing at cham- | 
pionship events held under the} 
sanction of the A. A. A. contest 
board and does not apply to races 


conducted without official sanction | 
and which do not count for cham- | 


pionship points or for offic 


| records, 


3 | Day, at th 
er the direction of | hour, had a piston displacement of 


who, until 121.7 
mow, has operated both the north-/the 447.1 displacement of the car!itself felt in no uncertain 


| To show what racing has done, 

las far as engine econom; 

ispeed devclopm ned, 

the contest boar< alled aitention 
‘ + 


er Le t 


le race iast 
e rate of 101.13 miles an 
with 


inches, as compared 


lines pending|jn which Ray Harroun won the | Some of the leading British manu- 
exercise of the option on the north/ first Indianapolis race in 1911, at | facturers 


the rate of 74.59 miles an hour. 
The reduction to 91 1-2, 
standard for 1926, will be the third 
reduction in engine size since 1920. 
In the latter year the size was re- 
duced from 300 to 183. The 122 


been shattered during the past 
eighteen months has only been in 
effect since 1923. 

“Engine development is not 
the only asset that has come out 
of the racing crucible,” said the 
contest board. “Our engineers 
have found out the practicability 
of four-wheel brakes, of disc 
wheels, various types of shock 
absorbers, ignition, oiling, and 
many other points because of the 





tests given these devices by rac- 
ing drivers. 





Detroit Plants Continue to 


Pour Out Cars Unabated 


(Continued from page 1) 


@eclare 
automobile 
is 
mediate 
dustry. 
for a slowing down in demand the 
the latter 
November. This would not be un- 
wsual; the unusual thing is that 
the demand persists so strongly as 
fit does now, so late in the year. 
Greatly improved economic 

conditions are credited with the 
creation and continuation of the 
unprecedented demand. In the 
cricultural states the sales of 


that forward buying 


and accessory plants 
of 
of 


Some manufacturers look 


the 


the 


a strong indication 


future course in- 


middle or part 


im- | 


of | 


{ motor vehicles have reached 
record volume. 

In the important industrial sec- 
tions, buying has remained continu- 


Kmployment figures have been 


by | 


ous. 


‘onsistently high and wages good, | 


reflected in increased savings 
| figures from all large centers. 

| The following table shows pres- 
ent daily production schedules of 
j}automobile companies operating in 
} Detroit.— 

| Ford (including 
Hudson-Essex 
Chrysler 

Dodge 

Packar1 
Hupmobile 
Paige-Jewett 
Cadillac 
Lincoln 


} as 


3 
35 


cubic | 


and | 


Decoration | 


the | 


engine with which all records have 


| since it is against this type of 





ORLD’S LARGEST RACING CAR—Awaiting its chance to get 

in full throttle on the six-mile stretch of sand at Pendine, Car- 

marthen Bay, England. J. G. B. Thomas, its owner, is in the 

machine discussing race possibilities with his mechanic. The car, 

with a 400-horsepower Liberty airship engine, has not yet been 
under full speed. 











(P. & A. Photos.) 
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th S. Exporters Face Keen 
Competition in Gt. Britain 


Special from A. D. N. Washington Bureau 
ASHINGTON, D. C., Nov. 2.—American automotive 
products will continue to hold their own during the 
fourth quarter of this year in eight foreign markets, it is 
indicated in the latest reports received by the Department 
of Commerce. 

Of fourteen widely scattered 
markets, the most optimistic 
outlook for American cars and 
trucks is foreseen in Great 
Britain, India, Greece, France, 
Finland, Egypt, Czecho-Slovakia 
{| and Austria. 














Move in Canada to 
Label 4-Brake Cars 


9 


Toronto, Nov. 2 (U. T. P. S.).— 
W. G. Robertson, secretary of the 
Ontario Motor League, has com- 
nented favorably on the plan now 

ting tried out in Canada of plac- 

: a red triangle on the rear mud- 
suards of all makes of automobiles 
that are equipped with four-wheel 
brakes, thus following out the 
system now in practice in Great 
Britain, where the law requires 
that all motor cars equipped with 
four-wheel brakes be so marked in 
order that drivers of other vehicles 
not so equipped will make allow- 
ance for sudden stops of the four- 
wheel brake cars, and so avoid rear 
end collisions. 

The General Motors plant at 
Oshawa, Ont., has decided to follow 
the British practice regarding four- 
wheel brake cars and is now sten- 
ciling a red triangle on the right 
rear mudguards of its cars that are 
so equipped. 
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outstanding feature in the 
3ritish market is the increasing 
;competition from British light-car 
| manufacturers, which “is making 
way. 


| ie 


have further reduced 
prices in order to increase sales 
in their home market. Despite 
|the advanced season, sales of the 
| more popular American cars in 
|this market have kept up surpris- 
jingly well. Sales of trucks and 
commercial véhicle chassis have 
} been good, but with most of the 
business going to British firms. 

Sates of all classes of automo- 
tive vehicles should decline during 
|the last quarter of the year, but 
manufacturers and importers will 
find their time fully taken-up with 
plans for next season’s require- 
ments, which are expected to es- 
| tablish a new high record for the 
3ritish market. 

The Austrian public has been 
showing a very strong and grow- 
ing interest in American passen- 
ger cars. The recent introduction 
of three medium priced Ameri- 
can cars has created considerable 
enthusiasm for the American car 
and has helped in their sale. The 
use of trucks and motor buses is 





domestic car American vehicles 
can best compete. In this con- 
nection the advisability of push- 
ing coach models is stressed. Sales_ 
of this model of American car, 
in fact, are increasing out of all 
proportion to other types. 


line. Four distributors are 
interested in 
American 


in this 
directly 
agencies for 
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1Six cars in the Detroit 


AUTO TAX ACTION — 
UP T0 PEOPLE 


Congressmen Will Vote 
According to Sentiment 
Of Constituents 


Special from A. D. N. Washingten Buoreag 
ASHINGTON, Nov. 2. 
Whether of not all 
taxes on automobiles are 
taken off in the new tax bill, 
or only to the extent recom- 
mended by Secretary Mello 
depends entirely on how thé 
proposition strikes the con- 


stituents of the congressmen. 
They will decide the position of 
the man who votes on the tax ques- 


tion. If those constituents in rural 


communities think that the removal 


of the taxes on autos is a good 
thing for themselves the will tell 


their congressmen'to vote that way; 


if they get the impression that the 
removal of the tax will be largely 
for the benefit of city people then 
they will decree that the taxes must 
remain. 

The statement by Secretary Mel- 
lon that automobiles ought to pay 
$109,000,000 in taxes because the 
Federal government spends about 
thine for themselves they will tell 
much effect one way or the other. 
The congressman who votes on the 
tax bills know that the money for 
roads is going to be appropriated 
no matter what happens. This 
money was spent when our taxes 
were at the highest peak; it will 
be spen* every year no matter what 
the rate may be on autos. 

If the Coolidge administration 
is as powerful with Congress 
as that of Roosevelt or Wilson, 
the recommendation of Secretary 
Melion will be acecpted by 
the Ways and Means Committee 
and by both House and Senate. 
But for six years Congress las} 
had a way of taking the bit in { 
its teeth, and it maywake a far 
greater cut in the automobile 
tax than Sccretary Mellon has | 
suggested. 

The tax on automobiles was a 
war tax pure and simple, put on 
by. legislation of 1917, one year 
after the Federal road act. Many 
other industries and articles were 
taxed at that time which have 
since been relieved, and now it is 
the intention, if the Mellon plan 
is adopted, of granting only par- 
tial relief, leaving a very burden- 
some tax upon actual users of au- 
tomobiles. 


\s 
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FLINT SIX SALE 
INCREASE 25 PER CENT. 


Special from A. D. N. Detroit Bureau 
Detra‘t, Nov. 2.—Sales of Flint 
district to 
date this year show an increase 
to 25 per cent. over 1924. 

“Our orders on hand during the 
entire year have run considerably 
ahead of the number of cars we 
have been able to obtain from the 





been many inquiries from distribu-| ports. 


tors concerning American products} 


automobile | due 
| by 


factory,” A. H. Farver, general 


In the accessory field there have! manager of the Detroit branch, re- 


“Our sales throughout the 
year have been at an even level, 
each of the first nine months run- 


securing | ning about the same. This has been 


to the even level maintained 


factory deliveries.” 





spreading rapidly all over the 
country. Most of the light trucks 
| in use are imported, whereas the 
heavier types are usually of do- 
mestic manufacture. 
} The summer period from June 
;to August, inclusive, was one of 
‘decreased sales in the Rio Janeiro 
|market. However, this seasonal 
; falling off in business was not as 
|great as had been expected, owing 
{to the sudden and unlooked for 
irise in exchange value of the mil- | 
jreis, which made price reductions 
possible during .the month of Au- 
gust. 

Dealers handling American 
cars in Czecho-Slovakia should 
make their greatest sales efforts 
in the interest of closed cars, 





ALLOTS received to date 


B 


One-quarter of 
One-third of purchase 
One-half of purchase price 


Twelve months 
Eightcen months 


first down payment, 30. 





Today’s Standing in the Time 
Payment Poll 


from 
their opinion as to what the maximum down payment should be 
and the maximum time for complete payments:— 


purchase price 
price 


J A ear ee i ar 
Ties WOMENS. ..w kc cc cccccceoes ae 


Average per cent. of sales in which a used Car is taken to cover 


automotive dealers expressing 


No. Votes, 
12 


Sede 


oto 
110 
15 
422 
60 
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EAUTIFUL Setting for Diana—This display of the Diana Straigh D 
ght 
Eight roadster in the lobby of the Paso del Norte Hotel, F! etn ot tag es 


IN USED ( ARS Paso, Tex., attracted considerable attention. S 
: alesmanshi Contest 
MOVING STOCK Special from A. D. N. Detroit Bureau tag Truck Corporation, 


ee ; i Detroit, Mich., Nov. 2.—De- | Hall-Dodds Company. 

ALT LAKE CITY, Utah, 3 me a 3 . troit Auto Dealers’ Association is Hamtramck-Chevrolet Sales, Har- 
Nov. 2.—A number of ; : 5 . ca a oi Staging a master salesman con- Miner "pales, Hallaae, Wa 

»- - - ; . ; 2 ; Sales, R . - 
firms are announcing special bi : 4 test for the sales organizations | jonn, Brothers, Jordan-Michigan 
stock-reducing sales of used — 2 8 : ey : Sate of its seventy-four members, dur- Company, Kessler Sales and Ser- 
cars right now, The used car ff Paes . a g 2 eae & : ak ing hale gee and December. vice, Lewis Bros., Inc., Leyes Bros., 
f ; : : vresident Walter J. Judd in an- | Marmon-Detroit Company, Me- 

stocks in dealers’ hands are eS baja weea | TS RD + BEE nouncing the contest fixed start | jachin Motor Sales, Meyer, D. E., 
somewhere near normal for | ees : . oe am of - midmght yesterday and the | Company, Michigan Chevrolet Sales, 
the time of year. Se = ; io % , 2 ee finish at midmght December 31. | Milienbach Motor Sales, Miller- 

OF apt par . 4 The prizes will be awarded on | judd Company. 
about 1,500 in all, or perhaps a F ; * a point basis. Modern Sales and Service, Mullin, 
littie less. According to the local ¥ So aS. salesinen selling cars in Novem-|L. !k, Company, Murray, A. H., 
eeanch of the Ford Motor Com- a : Bete er and December will be credited; Neumann, Wm. F. V. and Sons, 
pany, stocks of used Fords on the mieaie we : oe $ ~ ie ith one point for making the sale| Norihern Motor Sales Company, 
market are lower now than they Z ; ae * : nd two points for delivering a car| Northwestern Motor Sales, Olds 
have been for some time past, the ee eer fe “ee 8 3 th 4 sold during the two months. There} Motor Works, O’Leary, Max, Owen 
condition in this respect being re- |... = . A will be seventy-four prizes for the;}& Graham Co., Packard Motor 
garded as very satisfactory. i eS es ae ading salesmen of the member or-|Car Company, Paige.Sales and Ser- 
Co-operation with the dealers on : 2 cena ee j Pe es Migs sunizations, a gold watch being| vice, Pfent Decker Company. 

the part of the company and the. aes «warded to each winner. The deal- Platte, Peter J., Platte, Peter J., 
shortage of new cars have brought | rs will report weekly to the D. A.| Motor Sales, Peerless Motor Com- 


S. A. E. DEMONSTRATES D. A., during the period of the con-| pany, Potts Motor Sales, Reo Mich- 


this about, it was said. : 

The Certified Used-Car Public Distributor Joings AIRPLANES IN CALIF. test, the standing of their salesmen.|igan Sales, Inc., Richards-Oakland 
Market reported an actual short- F ings ears: a ‘the prizes will be awarded at a} Company, Rose, Louis, Buick Com- 
age of stocks. It was stated by an | dinner to be tendered the winners| pany, Rowley & Zimmerman Co., 
official that they could do with a ’O KSTABLISH BRANCH | les Angeles, Cal., Nov. 2.—|and the members in January. This|Siegel-Zeckendorf Company, Shep- 
few hundred more than they were) penyer, Colo., Nov. 2.—G. R. ‘> apenas was conducted is the first contest of this kind ever | ard Motor Sales, Studebaker Cor- 
getting. Light models go best, he | Morse, assistant general sales man- | Por y “ Clover Field by the So-] put on by the D. A. D. A. and, if poration. 4 
said. lamer of the Pelee Meter Cecheanr | poe oO Automotive Engineers successful, may become an annual Superior Chevrolet Sales, Telotte 

Some of the dealers are having of Flint, Michigan, has returned to ye eo SO-mgITRNee S6. Se e'se- ar-whg . ‘ — pres i Thompson, John 
trouble regarding repossession of Flint after a ten-day stay se of Aeronautics and The member firms competing in H., Company, Walker, John S., Com- 
cars sold in mining camps, especi-! Denver, during which time he |the army and navy air services. the master salesman contest are: snc W eisman Motor Sales, White 
ally used machines of the lighter completed all arrangements for the At the. meet the latest types of Autocar Sales and Service Com- |‘ stag at de Williams & Hastings, 
class, which are bought by work- taking over of the Denver Flint airplanes and methods of flight} pany, Baker-Strong Company, Belle |Inc., Wills Ste. Claire, Inc., Willys- 
men who cannot afford a car of;Company, and establishing’ of a} psncatie owe to the aviators and | Isle Auto Sale, Bemb Robinson | Overland, Inc., Worden, Vv. E., Ine. 
any kind through irregularity of; Flint factory branch. aeronautical engineers who came|Compuny, Bielman-Taube Motor = <cMe 


work, or some other cause. The| j to the field. Sales, Buchbinder Buick Company,| DURANT MOTORS APPOINTS 
| 












































sheriff's office is kept rather busy | OPEN NEW BRANCH | Following the demonstration at|/Buick Motor Company, Cadillac 
at times, it is stated, looking up! Mandan, N. Dak., Nov. 9—The | the field the flyers and engineers | Motor Company Cass Motor gates, | COOK K. C. SALES MANAGER 





these delinquents, ‘Lahr Motor Sales Company of repaired to the Army Club, where} Central Chevrolet Company, Cham- 
| Bismarck has opened a new place they heard addresses and discus- | bers Motor Sales, Chevrolet Motor New York, Nov. 2.—Colin Camp- 
NEW HAVEN of business here J. D. Healow, | ons on technical subjects. Company, Copher, W. H., Motor | beli, pnt arate of Durant Mo- 
former truck salesman, wi be | Sales, Crosstown Sales Company, | tors, Inc., announces the appoint- 
; Manager ~ the. teen Sonnet DODGE SALES INCRE ASE Cunningham Sales Company, Dal-|ment of W. S. Cook as sales man- 
| Willys Knight and Overland cars,| 0s Angeles, Cal., Nov. 2.—Since | rympie-Morley company, Denby | age of the Kansas City wholesale 
|Texaco products and auto acces- wt sips nar egg “@ the new | Motor Truck Company. | office, W. I. Nelson having re- 
. vain . isories will be handled by the new Podge sales plan of financing, sales| Detroit Flint Company, Deyo, W.| signed. [Effective the same date, 
ath lee pera bem ve Bae | concern. The Lahr Motor Sales has of Dodge Brothers cars have in- |B., Company, Doyle, Thomas J., Inc., |George Bandy, Jr., was appointed 
i. Mtoe of te — pov | sold the Overland line for 17 years | creased, according to Fred S. Al- | Durant Motor Company of Detroit, | sales manager of the Memphis 
industry in this city, and predict j and has the distribution for two- bertson, head of the Southern Cali- | Federal Motor Truck Company, wholesale office, succeeding Mr, 
one of the most successful and thirds of the state and all the fornia Dodge distributing firm that | Ford Motor Company, Lincoln Re- |Cook, who was transferred to Kan- 
most profitable years that used eastern part of the _ state of; bears his name. tail Division, Cinn & Homer, Inc., sas City. 


car dealers- have ever known. Montana. a ee ta 
“The used, ear sales this week | RECEPTION FOR KREMER fer Posnautont Transporta* ion 
were much greater than last week, | Oakland, Cal., Nov. 2.—Ray 
|p Real se gy gee se = Kremer of the Pittsburgh Pirates | 
Sad thee alias gh —- mag ot jis due back in Oakland within a | 
ae te 60 os peti ro sare hed few days. Members of the Durant! 
the eaten Ramer sa ggiee pr | Motor organization here are plan- | 
year the exchange was made up of sine - nei Bs huge Garvesus me 
nineteen dealers. This year the eerie Lage! ae Renee 
number has been reduced to eleven mage —vcescte hype re prot on ga = 
Widealers but the number of used | ‘© VUFant Plant in Namiane 
cars turned into the exchange has | 
‘ ; SALES CONTEST 
been 20 per cent greater, and the | 
> aya Portland, Ore., Nov. 2.—The 


sales almost 40 per cent. Ct , Mot c a 
é 1evrolet Motor Company stage 
“At the prenent time our stock of I y 4 


e 
used curs consists of 110 care, vale | contest which ended November Red Grange—Benny Friedman—Mol- 
ae 1 42.000, hil |1 between the Fields Motor Car 
— approximate y$ 2 h ™ ai | ompany, Portland Chevrolet dis- d f th ll t d f b ll 
- — ne last year ered tota! | tributor, and Central Chevrolet, en a — 00 a S ars an oot a 
value of cars was approximately Bac. of Gentile. The Gentent oroved 


} ‘ F . ‘ 72 } ’ : . P 9 
pag 0 and numbered about 172). .timulus to sales, according to teams last Saturday over the country ~ 
“Our only real problem now is} Ww A. Grout, general sales manager h : 
how to get rid of the open car. |} of the Portland organization, the length and breadt attracted hundreds 
The present demand is all for closed | first twa weeks of October showing ‘i 
fobs. late "2as, "24s, and "250 pret- |, £0 Per cent. gain over the flrs of thousands of people to watch their 
erably. It is almost impossible | . 
to sive away an open car of any = — favorites battle for supremacy. 
wee. |Moon-Diana Cars | . 


NEW ORLEANS || Wire Spokane Event Yet more than ten times this vast num- 


Spokane, Wash Nov. 2—In a ber every week see Chevrolet advertis- 
recent citywide popularity con- 


While used car sales in New Or- | test held in Spokane, in which ing in magazines and newspapers and 


leans at this time show an in- all makes of automobiles in the 


| 
crease of 10 per cent. over the | city competed, Moon and Diana on the poster boards, and carry away 
| 











New Haven, Conn., Nov. 2.— 
Used car dealers in this city re- 



























































New Orleans, La., Nov. 2.— 


same period last year, the $200,- cars entered by Fred D. Rice, 


000 worth of machines in stock Bion ant Bina eretes, wwe with them some good thought about 


is considerably greater. In ex-j 
planation of this condition, deal- carried off the blue, red and 
ers say, the demand at present is 


white ribbons. this quality car. 


The awards were as follows:— 


en re ae | roadster. Diana. broughsm, Diana -four- CHEVROLET MOTOR COMPANY, DEtro!IT, MIcH. 


mostly for small, light cars, sell- 


Heavy machines, particularly door de luxe sedan, and the Moon series 


open models, must be “real | ‘‘A’’ touring car. , - Divisi ‘CG 1 Mot c 8 
wes? cers i " Red Ribbon: Secon prize, to oon “vision oO enera otors orporation 

buys to find takers, it is re series ‘‘A’’ roadster, and the Moon four- P 

ported. door series “‘A’’ de luxe sedan, 


series ‘A’? four-door standard sedan. Touring tes .$525 Coupe ae -$675 eeetan 
! 8: 
COHOES, N. Y. RAILWAY ADOPTS BUSES | Coach ...... .695 name 





Brisbane, Nov. 2 (U. T. P. S.).—) Roadster .... 525 Sedan .. .. 778 - 0 . 
rage —Owing to competition from pri- 

Cohoes, N. ¥., Nov. 2—The | ste bus companies, the Brisbane 
advent of cold weather has not /7;amways Trust has started to run ALL PRICES F. O. B. FLINT, MICHIGAN 
dimmed the sale of used cars im |}... services on its own account. . 
this territory during the past two 
weeks, according to local dealers, used car types are considerably 
who are continuing special sales | higher than the same period last + ¥ A ? L O 
of many different models. It is year with little or no demand for 
the opinion of prominent dealers the open car models, due to the 
that sales for October in the approaching winter. 
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The Equity in Time Payments 


HE coupon which is printed at the bottom of this col- 
umn, giving automotive executives a chance to express 
their opinions with regard to methods of handling deferred 
payment purchases of cars, has aroused remarkable interest. 
We are receiving hundreds of these coupons, which are ap- 
pearing daily in the Automotive Daily News. 
Among the coupons recently received was one from 
O. C. Hutchinson, general sales manager of the Hupp 
Motor Car Company, which summarizes succinctly his 
view of the problem, favoring one-third as the “down 
payment” and twelve months as the deferred payment 
period, which is the position taken by many dealers and 
factory executives. We have asked Mr. Hutchinson’s 
permission to publish his terse statement of this vital 
problem. 

“Unless the buyer of any article,” says Mr. 
Hutchinson, “whether it be an automobile or a 
phonograph, has a sufficient equity in that article 
to justify him in continuing ownership of that 
article, it is unsound merchandising. 

“When a buyer can purchase an automobile on 
rental terms, he can well afford to turn that auto- 
mobile back to the dealer at practically any time. 
Such terms should be offered as are not only liberal 
to the customer, but fair to the dealer-and which will 
afford the dealer, or the financing company which 
furnishes the money, ample protection.” 








We have had our oil stock swindlers et al., and now 
enters the rubber-farm stock swindler. The Department af | 
Agriculture has felt called upon to issue a warning to pro- 
spective investors. 
pulous promoters to exercise their great powers of imagina- 
tion to the full, and present their fancies as realizable facts. 
The hazards 
able at best. 
arge resources and not by the small investor who decorates 


the sucker list we soe 
Sign the Ballot ! 


Jeferred payment practice is one of the most vital 
problems before the automobile industry today. On 
a correct solution of the problem hinges the immediate 
future of the dealer industry. The basis of any attempt 
to find the right road is exact knowledge of what the 
dealers want. Tell us, by checking the coupon printed 
below and mailing it to The Automotive Daily News, 
25 City Hall Place, New York city. 


j Editorial 


25 City 





Department, 
Hall Place, 


Automotive Daily News, 
New York City. 
Gentlemen: 
foll 
the 


In response 
method the 
ieferred payment 


that 
sales 


believe 
making 


to your inquiry 
most satisfactory 
plan:— 


we 
the wing is in 
under 
The cash payment should be:— 
One-quarter of the purchase price....... rl 
third of the 
The maximum 
should be:— 
Eight months 
Ten months 
Twelve 
Eighteen 
Do you 
What per cent. 
taken to cover 


Yes. [J] No. 
Yes. [(] No. 


completing the payments 


One- purchase price 


period allowed for 


O No. 
1) No. 
OO). No. 
CO No. 
[] No. 


sales are madé with a used car 
down payment? 


months 
months 

favor an even longer period 

of new car 


the first 
Firm name 


Address 


Individual 











Result of balloting to date will be found on Page 2. 


The newness of the field enables unscru- | 





T - 
Sales Scents 








“Old customers are always 
new: prospects,” says a salesman 
friend of mine. 


“When they bring very old 
models in for overhauling place 
one of your latest models at 
their disposal for the time being. 


“Get in the car with them to 
show them all the new kinks. 


“Once you get them in the new 
car it is easy picking. 


“Help them sell the old 
and that’s about all you've 
to do to make the sale. 


car, 
got 


go from 
To 
work 


‘“T am not ashamed to 
door to door ‘ringing bells. 
make your pay check larger, 
a little harder. 


“T don’t like a ‘yes’ man. I can 
rarely sell a man that agrees with 
every statement I make. 


“T like the fellow that gives me 
an argument. 
“If you feel enough pride in 
the product you are selling 
you'll find it easy to be convinc- 
ing. 





“TI ked a prospect once and when 
{I went back the second time I 
etoaag another car lesman had 
| been ahead me. ‘Brown,’ 
;said, ‘I like your car very much, 
| but there is one question I would 
| like to ask you—who makes your 
| transmissions, clutches and 
}your axles?’ 


of 


your 


“J said: ‘Mr. 
like to answer 


| M——, I would 
question—what 

' 

| 


you by asking a 
kind of a watch 
do you carry?’ 


“He pulled out a Howard watch. 


“*Who makes 
go into that 


the 
watch?’ 


that 
him. 


jewels 
I asked 


“He that 


know. 


replied he did not 


“Then I told him that neither 
did I know who made the parts 
that went into cvery unit, but 
that I knew that whatever my 
company put its name on was 
100 per cent. O. K. 


“He bought. 


a chauffeur is a 


handle. 


The man with 
tough chap to 





Make him realize what a heck 
of a good fellow he is and what 
an expert he is behind the wheel 
of your car, which perhaps he 
has never driven before. 


in the rubber-growing industry are consider- | 
They should be borne by the business man of | 


It won't cost 
express a little 
jshould pick it all up so much more 
iquickly than the average 
hind the wheel of a 
| familiar with—and 
him. 


you any 
surprise 


‘thing to 


that 


he is not 


ill 


car 


it Ww 


please 


“The grass always looks 
sweeter in the other fecilow’s 
pasture than it does in our own. 

“Forget the other fellow—there 
Lare just as many thorns on his rose 
bush as on ours. 


“Work on your own prospects 
and work them hard enough. 
Put enough intelligent thinking 
and effort into Your daily work. 


“Use enough common sense 
and knowledge of human nature 
and you won't have any trouble 
selling all the cars you need to,” 


U. S. STARTING DEVICES 
WIN BRITISH FAVOR 


London, Nov. 2 (U. T. P. S. 
|In 88 per cent. of British cars the 
‘lighting and starting set is fitted as 
'a whole, stated D. P, Dunne, di- 
|rector and sales manager of the 
|Chloride Electrical Storage 
| pany, Ltd., at a recent luncheon. 
| British cars, as a 
| require assistance in cold weather, 
| whereas American cars, on which 
{the parts are usually fitted sepa- 
| rately, 
| starter. 


SHOW 

Huntington, W. Va., Nov. 2. 
Automobiles, representing a total 
value of $300,000, were exhibited at 
the annual fall closed car show at 
Vanity Fair last week. 


| 
| — . ‘ 
HOLD AUTO 
| 


he} 





| 





he | 


chap be-} 


).—| 


Com- | 


consequence, } 


rarely fail to respond to the | 


Gasoline Tax Receipts 
More Than Anticipated © 


T. PAUL, Minn., iter, 2. Minnesota’ s two cents a gallon 
tax on gasoline will produce an annual revenue far 
greater than the estimate of the last legislative session which 
adopted the tax laws. Receipts for September were $530,015 
on 26,500,785 gallons of gasoline, bringing the total since 
May 1 to $2,806,548 on 140,371,465 gallons. 


Reports made public 
Hjalmar Nillsson, chief state oil 
inspector, reveal that the Legisla- 
ture estimated the annual reecipts 
for the next several years would 
approximate $4,000,000. This money 
goes into the state highway funds 
for construction and maintenance 
of roads. Mr. Nillsson estimated 
today that the tax for 1925 would 
approximate $3,500,000 despite 
that it was not effective until 
May 1. 


QUEBEC 
Montreal, Nov. 2.—The gaso- 
line tax of three cents per gal- 
Ion in the province of Quebec is 
yielding even more revenuc than 
was anticipated last winter, when 
the tax was increased from two 
to three cents per gallon, The 
Automotive Daily News represen- 
tative was informed today. There 
does not seem to be any likell- 
hood that the tax will be in- 

creased next ‘season. 

Last year it was proposed to dou- 
ble the tax and make it 
per gallon, but the automobile peo- 
ple fought the measure, and a com- 
promise at three cents was reached, 
which is expected to yield in the 
neighborhood of $800,000 for 1925. 


NEBRASKA 
Lincoln, Neb., Nov. 2.—Septem- 


ber gas tax collections in Nebraska 
dropped $12,000 below the August 


figures, according to a report from | 
The total} 


the gas collection office. 
for the month was $270,626.90 and 
in the six months the law has been 
in force the total receipts have been 

523,923. Inasmuch as the motor 
season is practically ended for this 
state, it is doubtful if the total in- 
come will be $3,000,000. 


IDAHO 
Boise, Idaho, Nov. 2.—Idaho’s 
3-cent gasoline tax produced 
$570,714.61 from January 1 to 
September 1, 1925, according to 
figures just compiled by FEF A. 
Jeter, Commissioner of law en- 


» 


today by@—— 


four cents |“! 
| sioner 





jana 





forcement. This money goes 
directly into the state highway 
fund for use in highway con- 
struction. The tax as first im- 
posed by the 1923 Legislature 
was for 2 cents a gallon, but it 
was increased by the 1925 ses- 
sion. 
LOUISIANA 

Baton Rouge, La., Nov. 2.—Au- 
tomobile and gasoline taxes are 
expected to reach $5,800,000 this 
year. Collections on licenses alone 
reached $3,270,000 a, short time 
ago, while collections on gasoline 
under the 2-cent state tax were 
$1,683,000. 


ARKANSAS 

Little Rock, Ark., Nov. 2.—Gas- 
oline tax collections for the month 
of September, made during the first 
twenty days of October, totaled 
$357,393.50, according to figures 
made public by State Treasurer 
Dwight Blackwood. Collections 
are made by W. E. Floyd, commis- 
of insurance and revenue. 
At the present rate gasoline tax 
collections will now pass tlie $4,- 
000,000 mark yearly, according to 
Mr. Floyd. 


WILLYS-KNIGHT ‘SETS 
NEW BRITISH RECORD 


London, Nov. 2 (Ww. oT. P. S.).—A 
Willys-Knight six- eyimher: tourer 
recently went from Land’s End to 
John O’Groat's (extreme length of 
Great Britain) on high gear under 
officiai observation. 

No motor vehicle has ever 
formed this feat 
fore. 


per- 
successfully be- 





ATTEND BANQUET 
Dallas, Texas, Nov. 2 U. T. P. 
S.).—Some 200 automobile, acces- 
sory and parts jobbers and dealers 
from Texas, Oklahoma and Lousi- 
attended the annual banquet 
cabaret of the Automobile 

Club here this week. 


and 


Zoosters 





24-Nov. 
29-Nov. 


8—Shreveport, La. - 
J—London, England. 


6—New Orleans, La., 
7-15—Sao Paulo, Brazil. 
9-10—Chicago, Ill. Society of 
Hotel La Salle. 
9-10—Chicago, Ul., service engineering 
9-14—-Chieago. Convention and Show, 
9-14—San Francisco, Cal. 


Industries. 
12-13—Des Moines, Iowa. Towa 
18-14—Philadelphia. Society of 

meeting. Berjamin 
15-21—New York City. Automobile 

Salon, Hotel Commodore 
16-18—Chicago, Ml. 
16-21—Detroit, Mich. 
17-19—St. Louis, Mo. 
26- —Los Angeles, Cal. A. 
26-Dec. 6—Berlin, Germany. 


—Waterbary, Conn, Waterbury 
show. Date not set 

—Columbus, Ohio. Columbus 
show. Date not set, 


Au 


A. A 


1- 8—Pernambucu, Brazil. 
3- 4—Washington, D. C, 
5-16—Brussels, Belgium. 


9-16—Philadelphia Pa., 
9-17—Milwaukee, Wis. 
lle —Chicago. 
11-13—New York 
Officials. 
11-16—New York City. 
14—New York City. 
Astor. 
16-23—Newark, N. J. 
16- 23—Philadelphia. 
16-23—Cincinnati, Of 
16-23—Ml waukee, wis. 
26-29—Detroit, Mich. 
23-30—Cleveland, Ohio. 
23-30—Baltimore, Md. 
23-30—Detroit, Mich. 
6—American Road Builders’ 
27-30—Seranton, Pa. Scranton Motor 
2%i—Detroit, Mich. Michigan 
vention, 
2%- —Detroit, Mich. 
30-Feb. 6—Chicago. 
30-Feb. 6—Washington, D. C., 


City. Second World 


Society of 


- 6—Chicago. 


Coming Automotive Events 


OCTOBER 


Auio Show at State Fair. 
Annual Truck Show. 


NOVEMBER 


National Automobile Dealers’ 
Automotive Exposition. 
Automotive 


meeting, 8. 
Automobile Equipment Association, Coliseum. 
All-Western Road Show 
11-12—Washington, D. C., meeting rooms, Department of Commerce, Motor Truck 


Automotive Merchants’ 
tomotive 
Franklin Hotel. 
Salon, 


National Standard Parts Association 
First National Motor 
National Tire Dealers’ 

250-mile race 

Annual Automobile 


Automotive Dealers’ 


Automobile 


DECEMBER 


Good Roads Conference 
Fifth Annual Meeting of ‘Highway Research Board. 
Annual Automobile Show 


JANUARY 


Philadelphia Automébile Show. 

Eighteenth Annual Automobile Show. 
American Road Builders’ 
Motor Congress for Foreign Automotive 


National Automobile Show. 
Society of Automotive 


Nineteenth Annual Newark Automobile Show, 
Twenty-fifth Annual Automobile Show. 
Automobile Show. 
Automobile Show. 
Automotive 

Automobile Show. 
Twentieth Annual Automobile Show. 
Twenty-fifth Annual Automobile Show. 
Aasseciation. 
Trades Association Auto Show. 
Automotive Trades 


Sixth Annual Convention. 


Eleventh Annual! Chicago Automobile Salon. 
Automobile Show, 


FEBRUARY 


Chicago National Show, 


Association, Sales Congress, 
Engineers, 


A. E., 


service engineering meeting. 


Hotel La Salle. 


Association Convention. 


Engineers, automotive transportation 


Inc. Twenty-first Annual Automobile 


Show, - 
Bus Show. 

Association Convention. 
Show in the Kaiserdamm. 
Association, annual auto 
Dealers’ 


Association, Motor Hall 


Association Annual Convention. 


Engineers, annual dinner, Hote} 


Engineers, annual meeting. 


Good Roads Week. 


Association Sixth Annual Con- 
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Studebaker 1925 Net of $19,000,000 Seen 


FOURTH | QUARTER’S 
THAT OF OTHER 3s 


Wisdom of a Conserva- | 
tive Dividend Policy Is | 
Held Justified 


EW YOkn, w 
view of Studebaker’s past 
dividend policies, the placing 
of the common on a $5 annual 
basis and declaration of $1 
extra indicates confidence of: 
the management in future 
prosperity for the company. 
While Studebaker’s dividend: 
policy has not stinted com- 
mon share holders, it has 
always been developed along 
sound lines on the basis of 
earnings and prospects. 
Stockholders had been receiving 
dividends equivalent to rate 
annually on the present capitaliza- 
tion since 1923 when the former 
750,000 shares were placed on a 
$10 annual following the de- 
claration of a 25 per cent. stock 
dividend in 1922. In 1924, the} 
stock was split 1-2 shares 
one into its present form, but 
same dividend rate was maintained 
by payment of $1 quarterly. 
Record Third Quarter 
- The present incre in the 
follows the report of earning 
the third quarter of the ye>r wh 
established a new high record for 
the period. Net profits of $5,055, 
177 after taxes were equal 
preferred dividends to $2.61 a share 
on the 1,875,000 shares of common 
and compared with 
third quarter record in 
net was $4,855,080. 
the third quarter 


basis 


9 


Oo 


ise 
tor 


ch 


fterx 


1923 


of the present 


year were also slightly better than | 


in 1923, totaling $46,430,492 ag t 
$46,372,646 in the earlier period. 
Number of cars sold was slightly 


below the 1923 record with a total | 


of 39,574 against 40,695. 
earnings and sales were new 
ords on the smaller number of cars 
sold, reflects the shift from open 
to closed in the past two 
years. 

The following 
third quarter 
since 1917: 
Third 
Quarter 
1925. 

1924 
1923 
1922 
1921 
1920 
1919.. 


That 


models 


compares | 
earnings 


table 
sales and 


Net 
Earnings 

035,177 

31,409} 
5,080 | 
3,974; 
3201] 
5b. 794} 
. 906 | 
888! 


492 
033 
646 


346,430, 
22,325, 
46,372. 
35,065,894 
29,058,893 
27,823,611 
21,148,984 
13.569,214 
12,195,413 5,178 
some increase in business 
during October compared with 
September, all indications are that 
the fourth quarter this year will 
exceed the corresponding quarters 
of these years and establish 1925 
total earnings at a new high rec- 
ord. Indications are that the 
corporation will earn upward of 
$19,000,000 for the year, leaving 
a balance approaching $10 a share | 
for the common. 


Siten Asie Gaeewe | 
$8,070, 87 7 Assets’ 


New York, Nov. 2.— The aS, 
idated statement of the Eaton 
Axle and Spring Company of 
Aug. 31, 1925, shows total assets} 
of $8,070,877 and profit and loss 
surplus of $7,085,968. 

Consolidated balance sheet as of 
Aug. 31, 1925, follows: 

Assets: Cash, $200,086 
and accounts receivable, 
inventories, $2,061,592: 
ments, $13,881: land, 
machinery, etc., less depreciation, 
$4,457,917: patents, $33 de- 
ferred charges, $79,842; $8,- 
070,877. 

Liabilities: ( 
$754,140; 
$230,769; 
sented by 
$1,000,000; 
$6,085,968; 


as 


notes 


buildings, 


9,550; 
total, 


‘urrent liabilities 
reserve for contingencies, 
common stock (repre- 
229,500 no par shares), 
profit and loss surplus, 
total, $8,070,877. 


| -—Previous, 


BUSINESS TO BEAT | 


ov ®2.—In 


of $4) ° 


for | 
the | 


rate | 


the previous | 
when j 
Dollar sales inj} 


rec- | 


5 | Plates 


$918,009; | 
invest- | 


) Brass, 





RAN GE OF AUTO MOTIVE STOCKS 


1925—, NEW YORK STOCK EXCHANGE 
Div. 

% én s 6 7 Rumely 

vance Rume 

15% Ajax Rubber aie 
Allis-Chalmers .. 
Allis-Chalmers pf . 
Am. Bosch Magneto. 
Briggs Mfg. 
Chandler Motors 
Chicago Yellow Cab... 
Chrysier Motor 
Chrysler Motor 
Continental 
Dodge iS. 
Dodge Bros. pf 
Eaton Axle & Spring. 
Emerson-Brant 
Emerson-Brant 
Fisher Body 
Fisk Rubber .... 
Fisk Rubber ist 
Gabriel Snubber 
Garéner Motors 
General Motors 
General Motors 
General Motors 
Glidden Co. 
Goodrich (RB. 
Goodrich (B, F.) 
Goodyear Tire 
Goodyear Tire 
Hayes Wheel 
Hudson Motor 
Hupp Motor . 
Indian Motoc ycle 
Jordan Motor C: 
Kelly-Springfield 
Kelse Wheel 
Keystone Tire 
Lee Rubber & 
Mack Trucks oe 
Mack Trucks Ist pf 
Mack Trt pf 
Marlin 
Moon 
Motometer 
Motor 


Sales 
2,400 
800 
12,300 
6,300 


High 


; ow 
KKK 


pf. 
Motors 


Gus wed mm > aie 
FREER FER KKK: 


7s deb.. 
6s deb.. 


RL 


eno 


to 


tH+t++++]+4++]4+] | 


Tire 


icks 2d 
Ro k we li 
Motors 
A 
Wheel 
Mullins Body 
Murray Body 
Nash Motors 
Nash Motors pf oon 
Packard Motor Car 
Paige-Detroit Motor 
Pierce-Arrow ae 
Pierce-Arrow pf 
Reynolds Spring 
Spicer Mfg. Co 
cer Mfg. Co 
Stewart-Warner d 
Stromberg Carburetor. 
Studebaker... 
Timken Roller 
U. S. Rubber. 
U. S. Rubber 
White Motors 
Willys-Overland 
Willys-Overland 
Yellow T. & C........ 38,700 
Yellow T. & C. pf... 4,200 
NEW YORK CURB MARKET 


Supply B pit ale 5,600 
Auburn Auto ; 200 
Cleveland Motors 8,200 
Durant Motors 55,700 
Fageol Motor 11,900 
Federal Motor Trucks 11,600 
Firestone T. & R pf.. 110 
Ford Motor of Canada 440 
Franklin Mfg. 1,200 
Goodyear T. & 40,900 
Hood Rubber 1,000 
Intercon. Rubber 5,700 
Miller Rubber 220 
Republic M. Truck 59,200 
Reo Motor 38,800 
Rickenbacker Motor.. 21,900 
Standard Motors -_ 100 
a Motor C 17,300 
Rubber Re Boas 2,700 
Taxi, New York §,300 


° 


~ mw — 
Sep pa 
PRES K KS 


ar) 


Spi 


pt 
Spee 


590 
110, 
‘ 101, 
1st pf... 1,700 
eon 116,500 
355,100 
4,800 


600 
R00 


ee 


Bear... 


F 


700 80% 
107 

96% 
33% 


112% 


r | 
meme no nD nD 
Ree 


— 
ze 


pf 


i 


CRF 


35 


97% 


Aero 


Yeliow 
"BOSTON 
High 
Rubber a, 67 in6 keke 
CHICAGO } 1970 Cc. G Spring... 
8850 Auburn Auto | 12352 Edmund & Jones 3 
1700 Bendix Corp | 12060 Federal Motor . 
2005 Cont. Motors 7 Ford of Canada 636 
8155 Hupp Motor Mot or Wheel 
6450 Reo Motor Packard 
15115 Stewart-Warner. Paige 
2845 Yel. T&cC. B Reo 
626 Yel. T. & C. pf 2675 Timken 
(The | above table stock movement, 


Last | Sales Low 
66 | 


DETROIT 


Sales Low 


855 Hood 


2 toto coo 
ee a 
~ 
none 
ee 


cy 
toe 


Axle 
complete.) 


96 
week's 


enews | last 


( — ,, adie Theoos 


4%a 4% 
3%a 4 
MARKET 
Bid. 
$0.99 
.95 











Battery lead 
Zinc scrap 
RUBBER 
Plantations— 
First latex crepe, 
November-December 
January-March . 
Ribbed Smoked Sheets, : 
November-December 
January-March . 
ara-Up-River, fine, 
do, coarse. 
Island, fine .. 
sc RAP RUBBER 
No, 1 


STKEL PRODUCTS 
Semi-inished—Gross Tons | 
Billets, rerolling .$33.50a$35.00 | 
Billets, forging . 40 00a42. 00 
Steel bars (hot rolled). 90a 00 | 
(hot rolled). 60a 70 
annealed sheets.... Su | 
sheets ’ 20 | 
body 40) 
60 
80/P 
30 


64a 


spot 


89 
98 
-95 
88 
9° 


Ps 


Blue 
Black 
Auto 
| Bands 
Cold rolled strip 
Hot rolled strip 
Pig [froh, Basic— 
Valleys con 
Eastern Pennsyl!v: ania 


IRON AND STEEL 

(Buying prices, f. c. b., 
Heavy melting steel... 
Machine shop turnings. 
Cast iron borings 
No. 1 cast scrap 

MILL PRODUCTS 

f. o. b. mill 
19%a 

2i%a .. 
8.95 a9.00 


spot 


09 9 BO me CO DP BOP 


00 
50a22.00 
SCRAP 
New York.) 

$12.00a18. 
9.60a10. 
.50a10. 
16.00a17. 


tubes, 
tubes, No 
tubes, No 
Tire, . automobile, 
Mixed auto tires 

Reclaimed rubber- 
shoe reclaimed, 10% tube 


18 %e 
OIL AND GASOLINE 
MOTOR GASOLINE 


Garages (steel barrels) 
* | Up-State New York. 
|} Single tank cars, 


Inner 
Inner Bn i 

Inner 2 

$60.00a70.00 
-.. 40.00a45.00 
Tire reclaimed, 


white ton. 
00 
00 
50 
00 


Base prices. cents per pound, 
High brass sheets 
Copper, in rolls 
Zinc. spot, ed York pe * 60 New York 
Lead, spor, New or $.5 a . " — =o . = - 
tenis virgin, 98a99¢ 27 a 29 ; ig PRICES AT WELLS 
H > mec PTT : LASTERN— Penn. grade oil 
SSAMLES! TUBING a24.09 | Penn grade oil in Buckeye P. 
a? = 5 125.00 in N.Y. Tran. Line Co. lines. $2 
— Co. lines . $3.15/Cabell 
Bradf’d District Corning 
\% in.) 17%a ;} oil in Nat Somerset ....... 
Fe Tran.Co. lines 3.15 Somerset, light . 
salsa Penn. grade oil tagland 
in Nat. Tran. CENTRAL— 
Co. lines 3.05}/Wooster ... 
Gaines grade oil Lima 
in Nat. Tran, Indiana 
Co, lines ... Princeton 
Penn. grade oil Illinois 
in S. Wt Pa. Waterloo, 
Pipe lines ... Plymouth 
Penn. grade oil Canadian .. 
in Eureka P. 
Line Co. lines 


wt ‘delivered, 
ork 


a 


bras 





| High 
' Copper 

RODS 

High brass (round % to 2 

Copper rods, round. 
OLD MET ALS” 
buying 
ies 


Following are dealers’ 
ing prices for large quantit 
1 come. New York:— 
Heavy machinery com 9%a 
| New brass clippings. 
Auto radiators 
Brass, heavy 
light 
lead ... 
heavy 


and 


sell. 
o. bB 


ey 


11%al1% | 
10%al0% | 


2.70 


Por sr 


Ml 
es 


3.05 


Fs 


Tea 
Lead, 





NAIA oO 


~ 
2 


S%a 8%! 3.00) 





2, | ments 


| ceeded 


| 
| 


| 
| 
| 


| Steel department to the automobile | 
| trade, 





|} motor trade. 





10c: ' 
reclaimed, | 
| 


| pig 


| during 
| iron. 


week, 
jand 


| Laughlin Steel Corporation holding 








Motor Shares Rise 
On Favorable News 


New York, Nov. 2.—News of 
the increase in the Studebaker 
regular dividend to a $5 basis, 
against $4 previously paid, and 
the declaration of a $1 extra 
payment, had time to spread 
through the country over the 
week end, bringing another flood 
of buying into the automobile 
Shares at the opening. Stude- 
baker forged into new high 
ground for the year at 68%, up 
a half point from Saturday's 
close, while Chrysler ran up 5 
points to record territory at 245, 
and Hudson also sold at the best 
price ever attained, advancing a 
point to 118. 


Auto Body Steel 
Established on 


New Price Basis 


Nov. 
throughout 


NET OF PACKARD 
91% OVER 1923 


Share Earnings for 12 
Months Ended Aug. 
31 Best in History 


ETROIT, Nov. 2.—Share 
earnings of the Packard 
Motor Car Company for the 
year ended August 31, 1925, 
represented an increase of 91 
per cent. over the best previ- 
ous year, 1923. With a 31 
per cent. increase in sales 
over last year, the company 
showed a gain in net profits 
of 154 per cent. 

The remarkable growth in earn- 
ing power that has attended vol- 
ume production is demonstrated in 
the last quarter's earnings which 
were $5, or $2.46 a share 
on after preferred divi- 
dends, $1.54 share the 
entire year. With pre- 
ferred Packard 
basis showing is 
rate of $10 











936,953, 
common 
against 
preceding 
stock all retired 
of last quarter's 
earning at the annual 
month in the|a share for common The follow- 
the Steel | ing comparison of earnings by 
quarters for the last two fiscal years 
shows the growth of earning 
close | power: 
& | Following 
| charges but 


a 


9 


Pittsburgh, —Steel ship- 
Pittsburgh 


greaily 


the a 


October 
of 
Production by 





for 
that 
last year. 


district e 


X- | 


any 


Corporation continues upward, and! 
of the month is 


the 


at the close 


to 8&5 


t after all 
dividends: 
1924. 
$1,161,439 
quarter : ,238,561L 
quarter . 3,299.3 1,325,090 
quarter, 1,080,175 


are the 


before 


per cent., with Jones fiz net 


preferred 


ures 


| First 

Second 
at | Third 

Fourt 


pressed | 


quarter 


it about 90 per cent. of capacity. 


One of the leading fabricators : 
i 


Warren, catering in its * . 


Yea total $12,191,081 $4,805,175 
Retirement of $11,704,300 7 per 
|cent. preferred during the past year 
jleaves 2,377,020 shares of $10 par 
common the only capital outstand- 
ing. There is no funded debt. Pre- 
ferred dividends, on basis of amount 
of outstanding at beginning 
of past fiscal year, amounted 
to ,301, or 35 cents a share on 
the common stock. 


KINGSLEY PATENT RiG:'TS 
UPHELD BY COURT“ 


i. Nov. 
litigation, final verdict has 
favor of the 
Company, manue 


rly 


reports a number of sus- 


pensions contracts 


This is not re- 
as indicative of 
of automobile 
and secondary 


against 
the last ten days. 
garded, however, 
the general trend 
buying of primary 
steel materials. 
Changes in motor car models 
and the bringing out of lower-! 
priced passenger machines by some 
of the leading makers are assisting 
in maintaining steel buying by the 


during 


stock 
the 


o3i9 





The leading independent full) 
finished sheet maker is obligated | 
for sixty days, and is receiving | longed 
abundant inquiries for steel for the | 
first quarter 1926 deliv: 
newly established quotation 
$4.40 per 100 pounds for No. 22) 
gauge automobile body stock is 
becoming more firmly established, 
though much tonnage is still mov- 
ing at the lower figure of $4.25, 
which applied prior to the recent! 
advance of $3 per ton. 

The Ford Motor Company 
been a recent substantial buyer 
iron. 


9 


Chicago, 


been rendered in 
| Kingsley-Miller 
r ithe Monogram original self-locking 
Onyx Monogram self-lockfng radia<- 
tor caps. 
On Thursday, 
Judge Tilman 


October 15, Federal 
D. Johnson at Og- 
den, in the 8th Circuit District 
;Court of Utah, Northern Division, 
|held as valid the patents covering 
facturer of Standard and Royal 
radiator cap. 


Steel Average Rises to $51.06 a Ton 


New York, Nov. 2.—A gain 
Dow-Jones average of eight 
the week, caused by an advance of 
The average is now $51.06 a gross ton, f. 
week ago. Present level $6.99 lower 
and 48 cents lower than year’s low 
in 1925 $53.96, in and low 
September. 

Following a comparison 
the 1924 and 1923 high 
pre-war average:— 


| 
| 
| 
| 


has 
of 








registered in 
iron and steel products 
cents a ton in Bessemer 
b. Pittsburgh, against 
than the 1924 high of 
of $51.54. High so far 
was $50.84 early in 


of 6 cents a 
important 
50 


ton was 
the 


0. 
$51 a 


$58.05 


is 
that 
was February, 
those 
1920 


of last 
boom, 


with 
during 


of, current 
low, the 


is prices 


an peak 


Plate 
$40.3 

40.32 
56.00 
40 
56.00 
47.04 
80 


Rails 
$43.00 
43.00 
43.00 
43.00 
43.00 
43.00 
55.00 
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Chains, Heaters and Robes | 
Among Wi eek ’s Leaders | 


HICAGO, Nov. 2.—Due to the first real snowfall and 
cold which has hit the city this fall, ‘accessories deal- 
ers report a rush to purchase skid chains, alcohol, and radi- 


ator shields. 


Freezing weather is aiding sales ®————— 


Dallas Dealers 


House. | 


robes, 
of the 


mixtures, 
W. Wilking 
Supply 
have 
Mr. 
to 


of anti-freeze 
chains, 

Chicago 
“Sales 
rising 
“and 

winter 


said FE. 

Auto 
of accessories 
steadily,’ said 
look forward 


season.” 


been 


we a great 
The Chicago Auto Equipment 
Company reports that, due to the 
cold weather’s sudden descent, 
its supply of chains and alcohol 
on hand was exhausted, and 
orders are pouring in for-more. 
Accessories of all kinds are 
finding a steadily rising market, 
it reports, but cold weather ae- 
cessories are taking the lead and 
will probably hold it for a week 
or two before slackening. 
Company, deal- 
accessories, report 
enjoying a 


Beckley-Ralston 
ers in general 
“seasonable accessories 
good volume of sale. Heaters, 
windshield cleaners, robes, chains, 
waterproof tire covers, these 
most in demand. Other accessor- 
fes are selling steadily, the 
pany said, but the winter goods are 
leading and will continue to do so 
as the cold and snow advance. 

With freezing weather and hezvy 
snow predicted for the week, 
dealers anticipate a good season 
for accessories here. 


are 





SAN FRANCISCO 











San Francisco, Nov. 2 (U. T. P. 
S.).—Despite the gencrally 
healthful condition of the acces- 
sory market in the San Francis- 
co trade district, leading acces- 
sory jobbers report that deaters 
are curtailing their stocks matc- 
rially this month. 

be the 
supplies, 
for the 


One reason is said to 
greater availability of 
which makes it~—possible 
individual dealer to make quicker 
turn-over of his stock, and another 
reason given is the genera] impres- 
sion that buying is due to take 
usual winter slump and will not be 
in strong position again until 
spring. 
Chanslor 
leading 
the Pacific 


a 


& the 


accessory 


Lyon, one of 
distributors of 
has found that 
orders this month approximate 
only 50 per cent. per unit 
they have in the past. 

Specialty numbers 


Coasi, 


of all 


are being pushed by the dealers to} 
are | 


stimulate buying and_ sales 
being conducted by a number of 
houses to bring up selling volume 
for the year above last year’s rec- 
ord. While the cash value of sales 
are reported to be higher by nearly 
every dealer, the units of 
sold have not been reat 
ing the last few weeks. 


stocks 


as g dur- 





MINNEAPOLIS 








Minneapolis, Nov. 2.—‘‘Fine’”’ 
and “splendid” seem to be the 
two immost popular words in the 


vocabulary of automobile acces- 


_— “ 


Wilking, | 


|} automotive 
| lated 


customers 


fa result 


j}adding 


com- | 


ter 


| station at Spokane. 


| substantial 


its | 


what | 
| fall 
kinds | 


| continuing 
|} when there will be a drop, as mo-! 


Adding Radio Line 


Dallas, Tex., Nov. 2.—Radio and 


lines are so closely re- 
that 


60 


radio jobbers here find 


of 
the 


some per cent. their retail 


are in automotive 
business wholesale 


and accessory 


As 


accessory 


men discover the same thing. 


more and 
equipment 


more 
wholesalers 
radio to their lines. 

Recently Spencer Company, one 
the biggest automotive jobbing 
houses in the Southwest, took on 
a radio line and is pushing it with 
vigor. The Automotive 


and are 


of 


radio sets and parts_to its offerings 
and is doing an excellent business. 


H. W. BROW IN CHARGE 

Spokane, Wash., Nov. 2.—Open- 
ing of a complete battery and elec- 
trical equipment with H. W. 
Brow, pioneer battery man 
charge, has been announced by G. 
H. Koester of the George H. Koes- 
& Son tire shop and 


shop, 


sory dealers in Minneapolis and 
wholesalers for the disirict in 
referring to fall business, 

of showed 


week, 


Sales accessories 


this 


a 
increase as 
continued clear, cold weather, with 
little snow, sent motorists to the 
accessory dealers to purchase win- 
ter inclosures and heater -attach- 
ments particularly, with other win- 
ter attachments and devices also 
enjoying a steady sale. 

The fall business heavier 
than a year ago, judging from 
the statements of sales managers 
of several representative concerns. 
These are the days when such 
firms as the Acme Top Sales 
Company, prepared to sell ready 
made tops for several makes of 
cars and to make tops to order 
for others, work at capacity. 


Is 


Lansing Neilson, Inc., 
dealers, are conducting healthy 
business, with heaters and 
Glassmobile inclosures leading in 
popularity among winter acces- 
sories. 

Retail and 
dealers agree 
that there will 
lemand for 


accessory 
a 


wholesale 
that indications 

be a rather steady 
winter attachments 
through to January 1, 


accessory 


torists are either supplied or plan- 
ning for spring and summer equip- 
ment rather than winter devices. 

A certain amount of new ac- 
cessory business has been created 
by sales conducted by used car 
dealers, the new owners of used 
cars generally desiring to add a 
few attachments or equip the 
machines with heater 








Electric | 
|Company has also added a line of 


in | 


service | 





UTOGYRO WRECKED! 


Photograph below shows Juan de la 

Cierva’s helicopter, which crashed at Farnborough, England, 
Saturday, after having been hailed by British experts as the most 
important devclopment in aeronautics since the first airplane. The 
undercarriage was driven through the fuselage. 


No one was hurt. 

















Shop Equipment 


ZIP TIRE TOOL 











oy TE 





La 


Clincher be 
changed, it by 
of the Zip Tire Tool, made by the 
Tennessee. Tool Works, 
Tenn. It consists of a long, 
shaft with a chisel-like end, de- 
signed to get under the tire. Hinged 
to this is a curved member 
over the tire and pulls 


tires can readily 


is claimed, the 


goes it 
off. 

In operation, the end 
|} handle portion is inserted 
the tire and the curved member 
jup around it. Leverage is 
| exerted on the handle and the tire 
comes off. A bead on the handle 
portion engages with the edge of 
the rim and prevents slipping. 

It is. said that this tool will 
handle both cord and © fabric 
clincher tires and that it will read- 
ily remove them no matter how 
long they have been in place. The 
tool is simple and sturdy, having 
no bolts, screws or springs. It 
‘coated with baked-on enamel to 
| prevent rust and each is packed in 
}an individual box. 
| Price, $2. 


of the 








‘INVENTS COMBINATION 
| SPRING AND SNUBBER 


' 


are | 


fa., Nov. 2.- 
devised an 


—Joseph 
automo- 


Burlington, 
| Kaestner has 
bile spring which it is claimed 
|serves as spring, shock absorber 
and snubber. Instead of:-a single 
|main leaf it has two with support- 
ing leaves above and below, so ar- 
|ranged that rebounds are absorbed 
j}in a controlled vibration which 
throws the burden on the axle in- 
|}stead of the end of the spring. 

The Non-Rebound Spring Com- 
pany is handling Mr. Kaestner’s 
|invention in association with Hol- 
|steen & Hill. 


Length and breadth of experience in 
the manufacture of gasoline -engines 
have qualified Continental for the 
Leadership which the institution enjoys. 


fontinental Motors f{orporation 





Offices: Detroit, Mich., U.S. A. 





Factories: Detrcit and Muskegon 


The Largest Exclusive Motor Manufacturer in the World 
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Huge Garage Being 
Built in Germany | 


————— | 
Washington, D. C.. Nov. 2.— 

The largest garage in Germany 
is being built at Stuttgart to fill 


| practically 





the growing need for storage 
space on account of the increas- 
ing number of automobiles in 
that city, according to a report 
to the Department of Commerce. 

The building will consist of 
three floors with basement and 
will hold 100 trucks and 280 
passenger cars. Charges for 
storage will run from 40 to 60 
marks per month, with a rental 
of from 80 to 90 marks on 
private storage compariments. 





Service 


By CLYDE JENNINGS 








“We cannot afford testers, car 
drivers and washers; our customers 
are not rich,” said a service man- 
ager after hearing a description 
of a service station for a car that 
cost double the price of the car 
he catered to. 

It is dollars to doughnuts that 
this service manager has never 
analyzed the complaints against 
his department and has never 
discussed his service with his 
customers, 


Most comptaints are based on 
something that is really not con- 
nected with the exact work ordered. 
The mechanical work may be flaw- 
less, but if the customer has to 
wait, if he is not treated courteous- 
ly, or if the car is not properly 
cleaned, there is complaint. 


No repair department can 
afford to neglect its customers 
any more than a restaurant can 
force its customers to wait or to 
eat from soiled dishes. 


Many repair departments where 
excellent mechanical work is done 
have had a lot of trouble because 
the customers were not properly 
received and the work was _ not 
properly delivered. 


The 
‘rom 
be 


handling of the 
the mechanical work, must 
efficient if the mechanical 
vork is to te properly judged. 


job, aside 


All 
‘egitimate 
with 
yperation 
-harged 


of this handling work a 
charge against the job, 
piece work schedules in 

such work can be 
for, just as the merchant 
charges for paper, string, sales- 
people, rest rooms, delivery ser- 
vice and other things that he pro- 
vides. 

Until every service station 
supplies and charges for a 
proper handling of all jobs, the 
automotive repair business will 
be considered off color by its 
forced customers, 


is 


MAKE DECELEROMETER 
Washington, D, C., Nov. 
American Instrument Company is 
manufacturing the James brake 
inspection decelerometer for use 


2.—Theé 





in inspection of brakes. 


Heavy Purchases 
In Lumber by Body 
Builders Reported 


Chicago, Nov. 2.—Automobile 
body builders are stimulating the 
lumber trade by large purchases 
of birch, maple and basswood in 
certain grades and sizes. The 
Wisconsin and Michigan saw- 
mills are busy with shipments, 
and reports from that territory 
indicate that the month will 
close with bookings the heaviest 
for many wecks, 
The buying on 
automobile body 
general, and 
of the month 


the part of the 
manufacturers is 
ever since the turn 

the buyers have 
shown a tendency to get away 
from the hand-to~mouth policy, 
and the orders placed are for large 
blocks of stocks, both for imme- 
diate and future shipment. 


HH Manufacturers 
Plan Expansion 


9 


Long Beach, Cal., Nov. 2.—The 
HH Manufacturers, Inc., manu- 
facturers of tractor accessories, are 
now shipping their products to 
every civilized country 
in the world, according to a state- 
ment made by officers of the con- 
cern, 

The concern is expanding to meet 


|; the demand for the articles, which 
j}are the inventions of E. S. Hixson, 


vice-president, and R. C. Hawkins, 
secretary. The two inventors were 
the original members of the con- 
cern, which is now headed by J. 
W. Guthrie of Salt Lake City. It 
is now incorporated under the laws 
»f California. 

With a present lease on over 
6,000 square feet of floor space 
at'1140 West Broadway, the con- 
cern expects to double this area 
within the next two months, and 
at the same time double its pro- 
duction. 


Orders have come in in the last 
month from Madrid, Island of Bar- 
bados, Buenos Aires, Montevideo, 
Sopenhagen, Argentina and Alex- 
indria, Egypt. 

The concern manufactures four- 
teen articles, namely, front and 
rear lumber attachments, chains 
ind bracket, non-clog gousers in 
two styles, spring suspensions, in- 
lustrial donkeys, rear lumber at- 
tachment without bolster, back 
‘ests, auxiliary seat springs, ex- 
haust pipe elbows, auxiliary brakes, 
mufflers, combination plows and 
subsoilers, automatic rotaries, 
fresno hitches and double drum 
hoists. 

According to Mr. Hawkins, the 
‘oncern plans to put new articles 
yy the market from time to time, 
ind at the present time the firm is 
considering the manufacture of a 
new type shock absorber, which 
probably will be put on the mar- 
ket within the next six months. 


ONTHANK TO ADDRESS 
AUTOMOBILE MFRS. ASSN. 


Chicago, Nov. 2.—Arthur Heath 
Onthank, chief of the United States 
Domestice Commerce Division, will 
he the principal speaker at the an- 
nual dinner of the Automotive Man- 
ufacturers’ Association, to be held 
in, Chicago November 10. 

Mr. Onthank, while in charge of 
an important department of the Na- 
tional City Company on the Pacific 
Coast, did a great deal of research 
work for various industries. 

He is now in charge ofr govern- 
ment work for aiding manufacturers 
to market their products to the best 
advantage throughout the United 
States. 

In his Chicago address, Mr. On- 
thank will the best merchan- 
lising practices as disclosed through 
‘ntensive studies by his department. 


cover 


SELLS BATTERY STATION 

Redlands, Cal., Nov. 2.—R. B. 
Goodfellow has sold the battery 
station at Citrus and Fourth to 
L. J. Durrell, who will have entire 
charge of the business in the fu- 
ture. The business sold for about 
$15,000. Mr. Goodfellow will re- 
main in the automobile industry 
here, 
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Spears Urges Auto 
Dealers to Solicit 
Car Parts Business 


Special from A. D. N. Detroit Bureau 
Detroit, Nov. 2.—Under the 
caption “The Future of the Auto- 
mobile Dealer,” E. H. Spears of 
the Detroit branch of the David 
Lupton’s Sons Co. has devised 
plans for more intensive sale of 
parts to automobile owners, 
which he addresses to dealers. 








Mr. Spears declares that auto- 


mobile dealers have not kept pace } 
with the parts business, which has | 


been almost daily open to them. He 
declares that they have permitted 
substitute parts dealers to usurp! 
this business because of their indif- 
ference toward general garages and 
repair shops. 

The question of handling dis- 
counts also is mentioned in this re- 
spect. He declares that genuine 
replacement parts must be sold at} 
a discount for a time in order to| 
build up this trade which now goes 
to the substitute parts salesman. 

Continuing, Mr. Spears says: “The 
substitute parts supplier is getting 
a large share of the business that! 
belongs to you. He is getting it be-} 
cause many cars are repaired in 
competitive service stations, that is, 
general garages and repair shops. 
These people have to have parts 
to repair cars. 





| 


“Instead of recognizing these 
establishments as a market for 
parts, most car dealers look upon 
them as competitors. They make 
no effort and frequently refuse 
to sell them at a discount. This 
has left the marekt wide open 
and the subsitute parts dealers 
stepped in. 

“the logical source of parts sup- 
ply is with the car dealer. He} 
should sell garages for two rea- 
sons: First, the most important, he 
profits by the good reputation of 
the car, which can be maintained 
if genuine parts are used in every 
repair job. Second, the dealer can 
make money on the sale of parts. 

“An owner of one of your cars 
who has had an unsatisfactory ex- 
perience with a repair job in which 
substitute parts hvae been used 
blames the car dealer. In fact, he 
seldom, if ever, knows whether the 
part used was genuine.” 

Following his criticism 
Spears advances his remedy 
this condition. He says:— 

“By letting the substitute parts 
maker supply the garage trade 
through the jobber and _ parts 
dealer, you are turning over to him 
the good name of the car you sell. 
It isn’t worth while. 

“The answer, then, is two fold 
—stock up and sell. Steck up 
generously, but carefully. Avoid 
overstocking in parts that do not 
sell fast, Buy generously of those 
parts like pistons, rings, pins, 
timing gears, bushings, bearings, 
valves, axle -shafts, ring gears 
and pinions—parts that are used 
most frequently in regular repair 
work. Watch your stock for bal- 
ance, avoid being out of demand 
parts. When your stock is so 
balanced you can give service. 

“Then actively solicit business. 
Have one of your parts men canvass 
your territory regularly. Give the 
garages the highest: possible dis- 
count. Open charge accounts with 
reliable garages to offset the time 
until they can get their money from 
the completed job. 

“Supply all such garages and re- 
pair shop with signs reading, “Genu- 
ine Replacement Parts Sold Here.” 

“It is absolutely certain that the 
successful car dealer of the future 
is the one who can and does mer- 
chandise replacement parts. 

l‘It is estimated that the author- 
ized dealer should get about 50 per 
cent. of the service work on all 
ears in his territory. With 
steady income, plus the profit you 
can make on genuine- parts sup- 
plied to competitive repair shops, 
you can build up a healthy, profit- 
able branch of your dealership, 
which will repair your efforts. 

“You should put up with a 
emaller discount and profit and 
prove to the car manufacturer 
that you can increase parts sales. 
The time will come when an in- 
creased discount on parts will be 
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AKING THE BIRDS ENVIOUS—tThis new machine reproduces 
bird flight mechanically, achieving what has “baffled world’s 
most hrilliant scientists. The demonstration with the autogiro, in- 
vented by the Spanish engineer, Don J. de la Cierva, took place at 


the Farnborough acrodrome. 
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Careless Driving Aids 
Sheet Metal Business 


Concord, N, H., Nov. 
Drivers today are not as careful 
as they used to be. That, 
coupled with the increasing 
number of automobiles con- 
stantly being put on the market, 
has made the sheet metal 
business constantly grow, ac- 
cording to Charles A. Hoag- 
land, the only independent 
automobile sheet metal worker 
in the city of Concord. 

Mr. Hoagiand’s business 
steadily increased since last 
spring, he declares, and the 
prospects are that it will con- 
tinue to increase through the 
winter. Business of the month 
of October increased about 10 
per cent. over last month. 


) 
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has 








Big Firms Buying 


, 


Chicago, Nov. Large business 
concerns and industrial associations 


the purchase of gasoline with one 
or two of the Standard Oil com- 
panies operating in the East, where- 
by the agent or members of the buy- 
ing organizations will be able to 
enjoy the quantity discounts on 
gasoline purchased throughout the 
United States, regardless of whether 
the individual purchases are within 
the territory served by the particular 
Standard company making the origi- 
nal contract. 

Meat packers are reported hav- 
ing closed contracts whereby 
they will pool their interests. 
Wholesale grocery houses are do- 
ing the same, according to re- 
ports current in Chicago. 


Th: Hood Rubber Company 
reported by the National Petroleum 
Marketers’ Association as 
closed a contract with one of the 
Standard Oil companies in the East, 
which being recognized by the 
various other members of the 
Standard group, and we are told 
that as far west as Salt Lake City, 


is 





Hood agents are purchasing from 
j the Continental Oil Company un- 
ider this contract.” 


'PHILADELPHIA GAS SALES 
| HIGHER THAN IN 1924 
| Philadelphia, Nov. wc: & 
hp, S.).—Gasoline sales in this terri- 
| tory are reported excellent and 
|eonsumption, which was unusually 
l\large in October, is up to all ex- 
pectations, while totals are expect- 
led to exceed those of a year ago 
'this time. Prices remain firm, with 
ino indications of weakness. Lubri- 
cating oils continue in excellent 


isumption in keeping with the de- 
j}mand for gasoline. 


? 
given you by the car manufac- 
turer. This will mean a greater 
parts profit to you.” 

Mr. Spears says that his firm has 
supplemented its general busi- 


the preparation of plans for car 
dealers to handle parts systemati- 
cally. 





Their Oil Direct 


are reported making contracts for’ 
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“having | 


. |demand, and are moving into con-'! 
this | 


ness by the addition of a force for} 





| New Accessories | 


LA FRANCE VACUUM | 
CLEANER | 








| 


| 
| 
| 
| 
| 


readily 
the La 


Car interiors can be 
cleaned by the use of 
France vacuum cleaner, made by 
Franklin Products, Inc., Syracuse, 
N. ¥. It operates on a new prin- 
ciple, getting its suction from the 
gases expelled by the engine. 

! Whenver gases are driven 
| through a small opening at high 
velocity, powerful suction forces 
are created. This fact is utilized 
by attaching a special nozzle to the 
end of the car exhaust line. With 
a normal engine speed, this cleaner 





is said to exert approximately three | 


| 
| 
| 


times as strong a suction force as} 
' the average electric cleaner. 
| It consists of three parts; the] 
| bowl, which is attached to the ex- | 
| haust pipe, the rubber tubing and | 
| the nozzle. It | 
| bowl is readily attached to the ex-| 
haust by pushing it on and tighten-| 
ing a thumb nut. Where the pipe | 
is under the chassis, a permanent! 
extension is provided to bring the | 
end within reach. 

With the engine running at 
speed equivalent to 20 or 25 miles | 
per hour, the cleaner will pick up| 
| all ordinary dust or dirt. For deep- 
seated dirt, the engine 
up momentarily. 

The cleaner, with 
weighs less than five 
{can be conveniently carried 
| car. It is made to fit all models, 
'and prices range from $10.25 to| 
$17.45. | 


| Battery Service 


ADD BATTERY STATION 
Newcastle, Ind., Nov. 2 (U. T. 
S.).--The Goodwin Brothers 

Company, Ford dealer in| 
this city, has leased large room 
adjoining its place of business 
and will add battery station to 
its service. 


is claimed that the} 
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is speeded 
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NEW BATTERY SERVICE 

East Boston, Mass., Nov. 2.— 
The Service Tire and Battery Com- | 
pany has opened for business at | 
997 Bennington St., East Boston. 


The proprietors of the establish- | 
ment are Joseph G. and Ernest | 
P. Caggiano, both of Boston. i 
CHELSEA BATTERY | 
Chelsea, Masss., Nov. 2.—Bernard 
| Baer has established the Chelsea 
| Battery and Ignation Service at 60 
‘Crescent Ave. 


F 
If 
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j advertising device combined, 


| G. 


,; Pump 


European Inventors Invade 


American 


Special from A. D. 


ASHINGTON, D. C., No 


Patent Field 


N. Washington Bureau 
v. 2.—A large number of Ger- 


man, French and Swedish inventors are taking out 


At the Patent Office it was stated 


or applications for patents on au- | 


omotive parts, accessories and} 


ivarious devices, and that this class 


of inventions 
the 


ind week out. 


engagés a large 


time of examiners, week 


Despite the present day perfec- 
tion of American-built passen- 
ger cars and trucks, inventors 
throughout the United States and 
from foreign countries are confi- 
dent they have what every man- 
ufacturer has been = anxiously 
waiting for. 

The following list covers patents 
effective as of October 27:— 

Anti-skid chain fastener, J. A. Luke, 
anti-skidding device, O. A. McElfish:; auto 
signal, face plate for, J. O'Donnell, Jr.; 
auto bumper, S. Smith; auto bumper and 
support therefor, J. Begelman; auto 
clutch, G. Baits; auto cover, B 
Rizianu; auto direction indicator, W. J. 
Bishop; auto engines and radiators, hose 
connection for, J. G. Pressler. 

Automobile heater, L. D. Nelson: 

E. Kephart; auto lifting 
ers; auto signal, R. E. Bo : 
auto signal, W. J. Shirmann; auto s al 
light casing, IT. Lonet; auto signaling 
L. H. Steele; 
making 


Ss. M 


device, 


auto 
same, 
Auto 
the same, 
rim, G. T. 
BR, Nesbet;: 


steering 
¥. 


connection 
Prindle. 
connection 
Boardman; 
Nichols; auto wind 
auto foot control for same, 
O. E, Bathel and J. W. McCrea; auto 
glare shield, C. E. E. Wolfermann; auto 
motion and direction signal, G. B. Schwie- 
ger; auto radiator screen, B oO. Cone; 
auto safety locking device, W. Shara: axle 
extension, C. M. Poole; axle, self-lubricat- 
ing. W. B. Floyd; vehicle axle, G. Cayer. 

Rattery charging plug (storage), W D 
Parker; battery connector, J. L. Morlfoot; 
battery separator, W. L. Scraff; battery 
testing appliance, W. H. Green; bearing, 
‘’. A. Grimes; brake adjusting tool, N. 
Falconer; brake and non-skid device for 
vehicles combination, M. Greenman: brake 
device automotive, W. C McWhirter; 
bumper, W. E. Dunston; convertible body 
for motor cars, T. Chrey and E. R. Mil- 
ligan. 

Control for carburetors, 
carburetors, thermostatic 
E, T. Franzen; clutch equalizing, C. B 
Spaz; centrifugal friction coupling for 
starters for internal combustion engines, 
K. Knapp; coil ignition apparatus for in- 
ternal combustion engines, O. A. V. Rist: 
crank casing for internal combustion en- 
gines, P. B. Haskell; fuel cracking de- 
vice for internal combustion engines, F 
E. Modlin, Jr.; restorer of normal igni- 
tion for dual ignition apparatus of in- 
ternal combustion engines, J. Courtier 

Foot pedal extension, G. E. Marts; 
gasoline container (emergency). 1D ci 
Howell; gasoline gauge, E, H Barbe; 
gear, A w Aitken; gear (progressive 
change speed), N. H. Herassimoff; gear 
shift lever lock. J. H. Shaw. 

Headlamp device, C. H. Smith; 
lamps (orienting), J. Thorel; headlight, 
S. Adams; headlight dimming and spot- 
light controlling means combination, G. 
Hi. Hemphill; headlight mounting and con- 
struction, J. S. Adams; headlight reflector, 
Cc. L. Sams; headlight reflector, O. Win 
ston; operating mechanism for 
headlights, G. Cook; ignition systems. F. 
Guelcher; ignition systems. W. W. Haw 
kins; double spark, F. M. Espinosa 

Internal combustion engines, H 
Barnard, F. J. Hermann, G. Hunt, E 
W. Kapraun, H. W. Lavigne, F. D. Shep 
herd and Il. M. Woolson; license plate 
carrier, F. J. Petit and G. H. Knowlton 

Foot pedal] extension, G E. 
lubricator, E. Snyder; motor controiler, 
Leddick; motor regulation 
controlled means, C L Howse; 
(adjustable), R. A. Mueller; piston 
aligning and bearing fitting fixture, com- 
bined, H Thomason; piston mechanism 
ny. ¢€¢ Teetor. 

Electro-mechanical 
mechanism, A. C 


and 


and making 
auto 
shield, T 


R. E. Carlson; 
needle control, 


head- 
J 


J 


piston 


power 
Hess, Jr.; 

transmission system, 
Tay! : ck absorber, P. G. 
shock absorber, elastic hub. G. 
shock absorbing means, M. C 


electrical 
A 
Burdine; 

Broulhiet; 

E. Mulot; 


sho 


i 


hat there is a steady, even flow | 


| 
part 
in | 


auto | 


and | 


the | 


wheel | 


dirigible | 


Marts; | 


pressure | 


transmission | 


American patents on a wide variety of automotive devices, 
it is revealed in the current list issued by the United States 
Patent Office. 











| Accessory News 


ACQUIRE NEW BUILDING 
Columbus, 0., Nov. 2 (U. T. P. 
.).—The Justus & Parker Com- 
| pany, wholesalers in automotive 
has 





Ss 


supplies and radio equipment, 
acquired four-story building at 
39 East Chestnut St., which is be- 
ing modernized for the company, 
which will occupy the new place 
December 1. The new location 
will give more than 21,000 square 
feet of floor space. Charles E. 
Justus president and general 
manager of the company. 


a 


is 





OPEN FIFTH STORE 
2.—The 
firm of Nevelow Brothers, tire and 
accessory dealers of this city, have 
;opened its fifth store at 312 East 
Houston St. The store will carry a 
complete line of parts, accessories, 
as carried by the other stores, 
and will be in charge of Leo Neve- 
low. 


| San Antonio, Tex., Nov. 


| 


} etc., 


TO HILANE 
O., Nov. 2 
P. S.).—The Universay Sales and 
Garage Company, for many years 
operating the High Lane Garage 
at 2119 North High St., has sold 
this company to the newly incor- 
porated Hilane Auto Service Com- 
pany, Ine. Practically the same 
policies will be carried out, in- 
cluding the laundry, except that 
a 24-hour service will be rendered 
motorists and a complete line of 
accessories will be installed. 


SELL 


Columbus, (UO. fF. 


NEW STOCK 

Colorado Springs, Col. Nov. — 
The accessory department of 
Strang’s yarage has recently 
stocked the new Goodyear rubber 
non-skid chain, the Rayfield gas 
filter and the Pur-O-lator, experi- 
encing considerable success with 
all three. A more complete line 
of radios also has been put in. 
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sled 


attachment for motor driven vehicles, 
G. ci 


Vv 
Spark plug, J 
tachment, A Cc. Sachse; 
Cc. L. Flora; steering gears, vehicular, 
F. H. Gleason; vehicle steering mechan- 
sm, O. D. Schwartz; steering wheel] Jock, 
L. R. Ruthernburg. 

Timer. H. W. Young; electrolytic timer, 
W. F. Bleecker; timing mechanism, J. A. 
Seott; tire-broad tread, H. McCreary; 
building, T. Midgley; tire carrier, B 
Freeland; tire construction, pneumatic, 
3. Ames; tire core, A. E. Bauman; tire 
|rim adjusting device, C. J. Laundrie; 
j tire, vehicular, T. E. Thomas 
} Tool for putting on or removing tires 
{from rims of vehicles, R. W. Oakley; 
| anti-bucking tractor attachment, J H. 
Moore; tractor attachment frame, J. 
Soeschsle; cutout for tractors, H. P. 
Barras; transmission, Worthen; truck 
brake, W. H. Clegg 
| Valve grinder. C. W. Ogle; 
ing machine, T. W. Clarke; 
| vehicle signal systems, J. 
j vehicle spring, I. J. Noble; 
spring for controling vehicles and 
levers on motor, W. Klump. 

fear signal light for moter vehicles, 

Hall: vuleanizer, D. @. Chandler 
T. Svendsen; vulcanizing material 
apparatus, Ro H. Churchill 


W. Ridolf; spotlight at- 


steering device, 
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valve grind- 
switch for 
Forney; 
auxiliary 
like, 


HEWITT 


C9 
ORD yne 


Every enterprising dealer 


as to what constitutes a good tire franchise. 


has formulated an cpinion 
Write 


today for the Hewitt proposition and you will find 


that Hewitt Tires and th 


e Hewitt Policy will come 


pretty close to your highest expectations. 


HEWITT RUBBER COMPANY 


Buffalo. 


New York. 
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SALESMEN SHARE 
IN CAR PROFITS 


New Orleans Dealer 


Finds This Method 
Gets Results 


This is the fourth of.a series 
of reports, regarding the opin- 
ion of automobile dealers on 
t? vty} of salesmen’s sala- 
ries, bonus systems and sales 


EW 
Nov. 


ORLEANS, 


2.—During the 


fifteen years he has been in| 


the automobile business, Fred 
Perkins, president of the 
Capital City Auto Company, 
Studebaker distributor, has 
tried every known plan of 
paying salesmen, but he says 
he believes the system he has 
recently adopted is the most 
mutually satisfactory and 
profitable. 


Under this 
salesmen receive 


plan the company’s 


a flat sum for 


each car sold, regardless of whether | 


the deal is a “straight" sale or 
there is a used car taken in partial 
payment. The men receive in 
addition the flat sum 
of 10 per cent. of the profits their 
deals net the company in 
time. 

“While the plan is in first 
year, I have been shown by the re- 
sults of workings tl it a 
money maker for both e com- 
pany and the sale n,”’ Mr. 
Perkins. “A man t 
work very hard on 
knows that a used 
traded in‘ at a figure 


to a 


1 year’s 


its 


its rat is 
th 
sme 


Said 


is not going 
deal when 
to 


would 


) 
a 
ar is 


that 


¢ 


make him but little profit, as is the | 


case in the generally used systems 
of paying commission the 
exchange only. The results 
getting are just those I wanted to 
obtain—my men are selling more 
cars. 

“And, because they will share in 
the profits they make _ us, 
are striving to keep down the 
trade-in allowances on used cars. 
J.osses on resale of these exchanged 
machines: count against them. 
Under the old plans it was 
mon for salesmen to attempt 
‘sell’ me on used cars of prospects 
—to seek allowances of more 
than machines were worth in or- 
der to put across deals.” 

Exclusive prospect lists are used 
in most New Orleans agencies. 
They average sixty names on each. 
These are limited to thirty days, 
but the salesman can obtain an ex- 
tension by giving a 
reason for delay in closing. 
contests rare here, excepting 
in the Ford group, which are pul 
on by the Ford Company and are 
open, to representatives of the 
eleven agencies. of the 
companies offer bonuses, however 
payable the latter part of the year. 


Power Lack in N. C. 
Calls for Tractors 


Charlotte, N. C., Nov. 
mills are not the only industrial 
plants using tractors to supplement 
their power since the Southern 
Power Company and other 
of hydro-electric in 
Carolinas have curtailed 
trons to two-and-a-half 
week. E. L. Griffith, salesman for 
the local Ethredge Motor 
Company, reports selling 
tractors to the following 
within the past ten days: The Char- 
lotte Granite and Marble Works, 
three Moffatt Machinery 
Company, tractor; Char 
Bagging Factory, Caro 
Bedding Company, 
Cotton Mills, Clover, 
M. & T. Laundry, 
Wagon Company 
Ww Company, 


on 


} 


Sales 


os 


are 


Mos t 


9 


sources 
the 
their 
days 


power two 


pa- 


Fordson 
concerns 


tractors; 
one lotte 
lina 
Clover 

two- 
one; Southern 
and Charlotte 
each 


one; 
two; 


s. C 


agon one 


LINES DOUBLE 

Lincoln, Neb., Nov. 
operating out of Lincoln 
creased 50 per cent. 
past year, there being 
panies operating nine 
lines. 


IN YEAR 
2. Bus lines 
have in- 
during the 
seven com- 
intertown 


La., 


bonus | 


; contains all of the apparatus neces- 


he | 
be! 


cash ‘ 
I'm | 


they | 


com-; 
to | 


satisfactory | 


—Cotton} 


per | 


Sales | 





ADIO DETECTIVE CAR. This is the first car of its kind to be 
put into service by the government in the Eastern District. 
One photograph above shows the car as it appears from the outside 
and the other shows the radio sets inside. It was made by Packard. 


{| Story below. 





























Radio Detective 
Car in Service 


| Detroit, Nov. 


2.—The first radio 
detective car has just been put into 
service by S. W. Edwards, super- 
‘visor of radio in the Eighth Dis- 


N 


Truck and Tractor Men| 
|At Chicago Form Club 


| Chicago, Nov. 2.—Sixteen elec- 
tric industrial truck and tractor 
men of the Chicago territory 
have organized a business club 
patterned after the Electric 
Transportation Club. Among the 
firms represented are Baker R. 
& L. Co., Cowan Truck Company, 
Elwell Parker Electric Com- 
pany, Mercury Manufacturing 
Company, Yale & Towne, Edi- 
son Storage Battery Company, 
Electric Products Company, Sar- 
vas Electric Company and the 
Commonwealth Edison Com- 
pany. 





PERMITS GRANTED 
Springfield, Ill., Nov. 2.—The 
Illinois State Commerce Commis- 
sion has granted formal authority 
to the Quincy Street Railway Com- 
pany to operate buses along public 
streets and highways in Quincy. 





| 


The order permits the company to 
tear yp tracks and remove trolley 
equipment. 





| program 











trict, which comprises New York, 
; Pennsylvania, West Virginia, Ohio 
land the lower peninsula of Michi- 
‘gan. Mounted Packard Six 
; chassis a body which 


ona 


is special 
sary to locate radio interference or 
unlicensed stations, to test 
lengths and examine amateur 
erators. 

There are three complete receiv- 
ing sets, one for short-wave lengtl 
down to 40 meters, one inductior 
receiver to locate leaks in powe 
;j transmission lines, and one supe 
hetrodyne of 50 3,500 meters, 
| designed and built by the Bureau 
|; of Commerce. A transmitter of 100, 
watts and 80 meters will be broad-| 
jeast over a range of 200 or 300} 
| miles. Theer are twenty-four cells | 
}of 155 ampere hour Willard storage 
|batteries which are designed to} 
chargé from a rectifier when in the 


wave 


op- 





to 








Bus Activities 


CROSS-CANADA TRIP 











newest model 


Studebaker 
os ar - + he veg « In plrear 
garage or from the regular I ackard and a handsome Stuadcbaker 
generator on the car when in mo-| 
| —_ : ending up their. successful cross- 
OPTIONS SECURED !Canada trip. These cars arrived in 
ath al ; | appeared to have just left the fac- 
ON 3 N ( BUS LINES tory, the trip apparently not 
j ° ° | 


shen {ral car arrived here last week, 
,such excellent condition that they 
affecting them in the slightest. 


RAILWAY PETITIONS 
Clinton, Conn., Nov. 2.—A peti- 
tion of the New Haven & Shore 
Line Railway Company for permis- 
{sion to discontinue the electric 
the own-}| Street railway service between 

Line, Mo-| Clinton and Saybrook during 
months and to _ substitute 


—Options 
he- 


N. €. Mev. 
lines 

aleigh and Greensboro have 
been secured by Iamblet: & 
Ba bankers, from 
ers of the Safety Coach 
tor Coach Line and the 


taleigh, 
upon three 
tween R 


. 


bus perating 


n sss 


ltimore 
Southern | Winter ; 
Transit Company, it is reported | motor transport service, has been 
\here. Attorneys arranging the pro-| filed with the Public Utilities Com- 
| posed transfer refused to state what! mission of Connecticut. 
;sums were involved, but it is kn wn! 
to well $100,000. The 
jtual sales are expected to take place 
; during the 
The announcement 
j; had been secured 


PERMITS GRANTED 
Charleston, W. Va., Nov. 
Two permits for operation of motor 
bus lines from Charleston to Co- 
lumbus, O., have been. granted by 
: < ; na the state road commission. One 
iriod of spirited competition by tificat 2 t R Ww 
jlocal and outside interests which ne denies : wey tne ae an : 
linen théae endabwestan 6 ast * harleston, and the other 
— poet Baers oe tee big ad the Interstate Motor Transit 
the multitude of independent bus} ~ . teas : saat 
y ’ >» |Company, Chillicothe, O. Different 


ines in the tate. Hambleton 4 
| tit ee {| routes t be followed the 


Co. are now stated to be working ‘ 
two lines 
| to options for the purchase 
of two lines igh and 
Fayetteville, le route 
to the south 
The 
Railway 
pany, 
Philadelphia, 
ing up-state 
; present be 
tives of Hambleton 
that they represent neither of these 
but simply Northern | 
| capital interested in Southern motor 
iransportation. 
Officials at the 


be over ac 


9 


week. 
that options 


ends a long pe- 


was 
to 


are 0 by 


secure 


Six Buses Ordered 
Poriland, Ore., Nov. 

| Fageol of 
: |senger have been ordered 
Com~ iby the Stage Company, 
of operating Portland to Kelso, 
Wash.. and interested in a 
through service to Seattle. The 
will delivered from 
Oakland factory the first 


between Rale 


a seventy-ml 9 Six 
buses 
Southern 
Brill 
manufact 
engaged in buy- 
cannot at 
Representa- 


& declare 


the 
G. 


report 
and 


street 


capacity 
Camas 
from 


cal urers 
wer 


] 
verified 


e 


pus lines 


} buses be 


Co. 


corporations, 
The 
Company, 
Kelso and Longview. 
transfer passengers of 


increased. 
Transportation 
ling between 
‘and taking 


be 


state corporation 
commission, which in charge of 
bus line control, openly aver that 
they favor merging the small lines 
into responsible lines of sufficient 


is 


has ordered 
| delivered 


one new bus, to be 


about December 


lar and efficient service, 4 | bus, operating to Olympia. 


“\|MOTOn. TRUCK ASSN 


buses | 
fune- 


the | 


the | 
! : of the | an 
year, when operating schedules will | ge 


Northwestern | insurance and other matters. 
operat- | 


jthe Camas Stage Company at Kelso, ! ment 


10,| ous speech by R. Arthur 
size and capital to maintain regu-!Which will .be used as a limited ! prominent member of the associa- 


Halifax, Nov. 2.—Three of the| 


lization at the Lorraine Hotel. 
|G. Miller, president of the associa- 
| tion and head of the Miller-North 


| the coming. season, planned by the 
‘board 


! tributor 
iraising for the Sesqui centennial 
| Exposition, on behalf of the motor 


| per cent, of the total raised by 


| discussion the subject, “Bookkeep- 


| Utility as Prescribed by the Public 
new | 5ervice Commission.” 


twenty-two-pas- | . : 
. I juniform bookkeeping for transpor- 


|tation companies, 





AT PHILA. MEETS 


Philadelphia, Pa., Nov. 2 (U. T. 
P. S.).—More than 150 members 
and guests of the Motor Truck As- 
sociation of Philadelphia attended 
the first fall meeting of the organ- 


suell 
Broad Storage Company, outlined 
for the members the activities for 


of 
R. 


governors. 
Miller, Troy 
and chairman 


A. Trailer dis- 


on fund- 


| truck 
| committee 


group, announced 
had received 
j tions for $86,660, or more than 


that his 
subscrip- 
10 
the 
in- 
| cluding steam railroad and trolley 


entire Transportation Division, 


| companies, 
| 2 


|; Service Commission, 


Frank Morgal, of the Public 


presented for 


ing for the Motor Transportation 


He explained 
a more or less complicated plan of 


The association's monthly bulle- 
‘tin announced that the organiza- 
tion members had been admitted 
{to membership in the Pennsyl- 
Manufacturers’ Association, 
affiliation which held to be 
cidedly beneficial legislative, 


| Vania 
is 


in 


The meeting was concluded with 
interesting vaudeville. perform- 
provided by the entertain- 
committee, of which R. K. 
is chairman, and a humor- 
sittong, a 


an 
ance 


Miller 





tion, 


RAIL HEADS GIVE 
VARIOUS VIEWS 


All Admit Motor Ve- 
hicle Transportation 
Is Here to Stay 


Nw YorK, Nov. 2.—En- 
croachment of motor ve- 
hicle transportation on the 
traffic of railways is various- 
ly regarded by different lines, 
as is indicated by the state- 
ments of several rail heads, 
according to the following dis- 
patches. 
MINNEAPOLIS 

Minneapolis, Minn., Nov. 
Ralph Budd, president of the Great 
Northern Railroad, has forecast 

creation of. motor truck freight 
lines operating over state highways 
as auxiliary to regular rail freight 
service for a possible development 
of railroads. 

Truck line operation would be 
imilar to that of passenger bus 
lines where the Great Northern 
now operates buses over 1,000 
miles of state highways. 

A forecast is in Budd's 
itement of the stand the Great 

Northern will take on more than 
fifty applications on file with the 
‘tat Railroad and Warehouse 
Commission for permits to operate 
truc freight lines in Min- 
declaring that the Great 
Northern would not oppose the 
rranting of permits for lines run- 
ling parallel to existing railroads. 
Budd added that, while there was 
no immediate intention of the 
(treat Northern to operate motor 
truck freighters, it is probable that 
uch operation may be undertaken 
by the road some time in the fu- 
ture. 

The stand that commercial 
carriers should not be permitted 
to operate on highways and that 
if they are permitted to do so 
the railroad cannot operate, is 
archaic," Budd said. “I believe 
that highway transportation, 
both of people and of freight, is 
here, and has come to stay. But 
I also believe that both highway 
carriers and rail carriers can 
operate successfully at the same 
time and that they always will.”’ 

In order to meet passenger bus 
competition the Great Northern 
Railroad bought and started oper- 
iting several bus lines adjacent to 
its tracks, making this service sup- 
plemental to its passenger train 
service. —_ 

CHICAGO 

Chicago, Nov. 2.—Railway 
companies might as well accept 
motor vehicle transportation as 
permanent since it is of no use 
to fight it. This was the view 
taken by Conrad E. Spens, vice- 
president of the Chicago, Bur- 
lington & Quincy, at the Inter- 
state Commerce Commission 
hearing here last week. Adop- 
tion of such transportation by 
railroads as part of their sys- 
tem was also suggested by 
Spens, 

“ “The motor vehicle 
in transportation will 
superseded by the airplane or 
something like it,’’ he predicted, 
“and the only recourse for rail- 
roads is to adopt it and work 
it into existing lines. 

“We are trying an 
with twelve motor cars 

Colorado & Southern, 
‘idiary, which, if 
replace the passenger 
our Denver interurban. 

“While bus competition is a sore 
point with us, our passenger traf- 
fic suffers more from the private 

automobile. 

“The motor truck is a serious 
competitor, and has resulted in 
startling shinkage, for example, 
of our short-haul business be- 
tween Monmouth, Wl, and the 
Iowa border. No doubt at many 
points we are losing the short 
hauls. 

“Tt doubtful, in many places, 
if we make any profit on less than 
car shipments. What is left after 
the trucks have snapped up the 
best shipments is the cheapest stuff, 
requiring most space. I do not 
think we have been successful in 
meeting this competition.” 
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seen 


LOLO! K 


1esota, 


as a factor 
Stay until 


experiment 
on the 
Our sub- 
successful, will 
service of 


is 
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Repair Work 
- Sales Follo 


and Used Tire 
w Price Boost 





ALT LAKE CITY, Utah, 


Nov. 2.—The new raise in 


prices has had a depressing effect on the local tire 


business, dealers say. “It is 
go before they will purchase 


one firm. 

Re-treading 
have increased by leaps and 
bounds, and if a tire is too far 
gone, the owner will buy a second- 
hand tire. Most of the dealers are 
well stocked. 

The automobile business is hold- 
ing up well, but, as dealers point 
out, motorists are not using tires 
as they did a month or so 
when they took long drives 
scenic spots. Balloon tires 
holding their own. They are fav- 
ored by traveling salesmen who 
have to cover rough country roads. 
The industrial outlook is remark- 
ably good, better than in many 
years, and collections are improv- 
ing as a consequence. 


and . vuleanizing 


ago, 
to 
are 


TORONTO 

Toronto, Nov. 2 (U. T. P. S.).— 

A falling off in the yolume of tire 
Sales is reported by the Toronto 
dealers just now as compared 
with a few weeks back, this be- 
ing partly because of the change 
to the more unscttled weather 
of the early winter season, and 
partly because of the increase in 
tire costs. 

This does not mean, however, 
that the tire business is at a stand- 
still, but that the 
tires are buying one 
they were buying two 
a time. Dealers report 
sales at the present time 
pressure tires. 

It was reported by E. V. Powell 
of the E. V. Powell Rubber Com- 
pany that tire salesmen are 
pleased by the fact that the motor- 
ing public is buying a better type 
of tire than two years ago and 
that the motorists seem to have 
more money. 


purchasers 
where before 
or three 
that 
are 


\ 


high 


ni 


DAVENPORT 

Davenport, Ia., Nov. 2.—The 
first real touch of winter after a 
week’s cold weather and threat 
of impending snows has stiffened 
the tire trade in this commu- 
nity, a review of the principal 
dealers disclosed last week. 

Autoists have been buying some- 
what heavier than the early part 
of the month. Some dealers report 
an increase of nearly 10 per cent. 
over last year. Vulcanizing shops 
report their biggest business in 
years. 

The 30x4 and 32x4 sizes are lead- 
ing in tire sales, if the smaller tires 
for Fords excepted. Balloon 
sales are accounted than 10 
per cent. of the total sales. Deal- 
ers generally are not much worried 
over the standardization problem, 
feeling that this is one for the 
tributor to watch out for. 


2 


are 


less 


TRENTON 

Trenton, N. J., Nov. 2.—Spring 
dating has been abolished by 
tire manufacturers of Trenton 
and a new plan _ substituted. 
There were formerly three pay- 
ments, which have been cut to 
two. While the change is wel- 
comed by the dealers, they do 
not take kindly to the two-pay- 
ment proposition. 

The new increase in 
tires and balloons has 
effect upon business, 
Trenton dealers, and 


° 


prices of 
had some 
according to 
will prob- 


ably result in less sales, unless the} 


costs are reduced. Auto owners 
here are sticking to their old tires 
as long as possible. 


KANSAS CITY 

Kansas City, Nov. 2.—The tire 
market in Kansas City took on a 
firmer tone the last week, with 
car owners recovering somewhat 
from the “shock” of the last 
price increase. Realization that 
previous prices were abnormally 
low, and that a cut in the near 
future is improbable, also has 
helped the market, according to 
dealers. 


A feature of the sales the last | 
the demand for)! 
report | 


week has been 
balloons. Several dealers 
the demand from 40 to 60 per cent. 
on a unit basis. 

Herb Ford of the Herb Ford 


of | 


dis- | for 


surprising how far people will 
a new tire,” said the head of 


o. 
Y 


SERVICE T0 WOMEN 
~ HELPS TIRE SALES 


9 
< 


} 
| Akron, O., Nov. ——More and 


| more women daily are driving the 

family cars and unmarried women 
them- 
| it 


the 


are purchasing cars for 
beaten more than ever before. 
then, of 


I 
| Miller Rubber Company of this 


| 


is obvious officials 


| city contend, that a large part of a 
| tire dealer’s business must come di- 
|rectly from women. Their sugges- 

tions for dealing with the feminine 
;} trade are given herewith. 

Women do not often like to take 
eare of their own tire repairs and 
if they have a puncture when the 
j;are wearing a party dress they sim- 
| ply must have help in placing thei 
{tires in condition again. They nat 
urally, then, must the 
phone and call the nearest dealer 

A lot of dealers find that a 
part of their trade with w 
drivers. some of them estimatin; 
it at anywhere from 15 to 30 per 
cent., depending on their locality 
right methods in de:z 
with them may be the deciding f 
tor in whether a to 
a big profit or merely get along 

Courtesy is the first point in deal- 
;ing with women. Discourtesy will 
| kill business anywhere, but with 
womer. it gets unfavorable results 
quickest and most permanently. 
Even though women are stepping 
into the positions of men, they still 
must be treated with the utmost 
respect and with the slightest 
tempt at familiarity barred. 

Wonien like a neat place in which 
to do their shopping and driveways 
should be wide and easily negoti- 
jable. Some women lack confidenc« 
lin theii skill in driving and a nar- 
| row driveway may cause them to 
become nervous. There should be 
plenty of room for them alighi 
from a machine without danger 
brushing against dirty fender 
wheels 

Women 
careful 
their tires 
they dislike 
of inflating, 
line is at the 

Prompt attention 
who drive to a 
filling their 

fold 


line 


} 
| 


seek telk 


rood 


is omen 


so the 


shop is make 


at- 





to 
of 


ol 


drivers 
f 
they 
the 
especially 
curb. 


may 
the inflation 
should 


not alw 
be so 
as be 
r 


mussy 


if 


the 





given to 


dealer's 
tires will b 


many in busines 
air 

'eated it may 

i chanics to fill the tire 

women that troubl Be 

{that 

| tire Ss 


is conveniently 
be possible for 
and save th 
stter than 
is notice the condition of 
when they drive up, and of 
|fer assistance promptly while the 
jare making purchases, 


to 


Time Company, one of the largest 
retailers here, sees a rapid re- 
covery from the effect of tire price 
rises. 

“Motor car owners are 
realize the increase in prices is 
justified, and are buying to fill their 
needs. Naturally, there has 
ja slowing up of sales, but I be- 
|lieve the last week has shown an 
jimprovement, with fall prospects 
good,” Ford says. 

“Our business a gain of 
}over 25 per cent. over this time last 
, year on a unit basis, with the price 
|}inerease throwing the gross 
{much higher.” 
| H. E. Veeter, acting manager of 
'the Hoole Tire and Repair Com- 
| pany, reports business good, with 
| balloons leading all sales. The out- 
| look much better than a week 
ago, he says. 

J. F. Clinton of the Clinton 
Tire and Repair Company says 
| sales the last month were better 
| than in August, but that the 
price increases have caused a 
! big falling off the last few days. 


t 
to 


been 


shows 


sales 


is 


coming 


TIRE DEALER PREDICTS 
WINTER MOTORING IN NEB. 


Lincoln, Neb., Nov. 2.—Fewer 
cars will be stored for the winter 
in Nebraska this year than in 
previous winters, Dee Biche, local 
Firestone dealer, predicts. 

The great increase in the num- 
ber of miles of surfaced highways 
in the state, together with the in-| 
creased percentage of closed cars 
and the widespread use of balloon 
tires, were the factors upon which 
Siche based his prediction. 

“The recent blizzard here proved | 
to me that motorists feel they can 
get about and enjoy 
tHroughout the winter,’ 
“A cold spell such 
years af would 





motoring | 
-he says. | 
that two 
have seen 50 per 
cent. of the motorists putting their | 
cars in storage.”’ 

The grip ba'loon tires have on icy 
roads and the improved condition 
| of highways in the middle West 
| will keep farmers and motorists 
| behind the wheel all winter, Biche 
| believes. 


SHOP REMODELED 
Spokane, Wash., Nov. 2?.—The 
City Tire Shop, Inc., has completed 
| 


’ 


as 


ro 





| 
| 
| 
| 
| 
| 
! 


remoceling its quarters 
ervice statian 
of any in 
president, 
proved tire repairing 
been installed, 


so as to 


it 
driveway 


sive 8 the widest 


city, H. A. | 


Bowler, deel: 


|} engagement 


| that 
secretary 


With 





OCjire (/Vétes ) 

GOODYEAR FRANCHISE 

Central City, Neb., Nov. 2.—The 
x00dyear Rubber Company’s ser- 
vicé station franchise here has 
been taken over by Ralph Eat- 
ough, also owner of another tire 
service station here. 

ENC EMENT ANNOUNCED 

Putnam, Conn., Nov. 2.—An- 
nouncement has been made of the 
of Henry Gilmore 
Brousseau, graduate of the Massa- 
chusetts Institute of Technology, | 
and now chemical engineer for the 
Hood Rubber Company, Water- 
town, Mass., to Miss Elsie Irene 
Brunt of Cambridgé, Mass. Brous- 





1a ry 
Maan 





|}seau makes his home in Putnam. ; 
| mechanical 


NO INCORPORATION 

Columbus, O., Nov. 2 (U. T. P. 
S.).—W. J. Beckett, head of the 
Beckett. Tire & Supply Company, | 
reports that in spite the fact 
papers were filed with the 
of state several months 
ago incorporating the 
under the same name with a 
000 capital, organization has 
taken place, and_ the articles 
incorporation may be 
this done Beckett 
as an individual, 
four years. 


of 


company 4 
$10, 

neve 

of 
canceled. 
will con- 
tine in the 
past 


as 


|} pany 
| ganized 
lroanufacture of rubber m: 


i sion 


VICTOR RUBBER CO. PLANT 
SOLD TO BANKER, $50,000 


Springfield, O., Nov. 2.—Sale of 
the Victor Rubber Company plant, 
equipment and material to J. B. 
Cartmel, president of the First Na- 
tional Bank of Springfield, and 
others, for a cash consideration of 
$50,000, has been announced. The 
sale was made by H. H. Durr, re- 
ceiver for the company, under au- 
thority granted by the Common 
Pleas Court of Clark county. 

Associated with Cartmel in the 
purchase of the plant were Arthur 
R. Hill and George Cugley, all of 
Springfield. 

Cartmel declared that the 
will be immediately 
and will continue 


ts, 


com- 
ra-Or- 

the 
later 
manufacture of other 
rubber goods, Posses- 
of the plant and equipment 
will be given the new owners with- 
in a few days. 

The tire manufacturing rights 
and equipment were sold some 
time ag the Hamilton Rubber 
Company of New Jersey. 


adding the 


o to 


WOULD BE MAYOR 
Ogden, Utah, Nov. 2.—George E. 
Rrowning, wholesale tire man, has 
qualified at the primaries for a 
place on the ballot at the city elec 
week. Browning is run- 
mayor. 
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try’s new and only daily 


vice relative to every line 
in the automotive field. 
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ey 


second week in February, it is announced. 


the new convention hall. 


OAKLAND WANTS SHOW 

Oakland, Cal, Nov. 2.—The Oak- 
land Chamber of Commerce has 
taken up the fight for an automo- 
bile show in this city this year. For 
nine years the annual auto show 
has been an institution here, 
owing to of the local deal- 
ers being branches of San Fran- 
cisc> houses it was decreed by the 


but 
many 


Motor Dealers As- 
sociation that there should be no 
in Oakland this year. 


San Francisco 
show 


PHILADELPHIA COMMITTEE 
Philadelphia, Nov. (0. T 
S.).—The show committee for 
the Philadelphia Automobile 
Trade Association’s annual ex- 
hibition of automobiles has been 
selected as follows: Chairman, 
J. G. Roberts, Roberts- 
Nash Motor Company; treasurer, 
J. E. Gomery, Gomery-Schwartz 
Motor Car Company; secretary, 
Walter G. Herbert, Herbert Bros.; 
Harry J. DeBear, DeBear Motor 
Car Company; J. H. _ Fassitt, 
Foss-Hughes Company; Guy A. 
Willey. Guy A. Willey Motor 
Company; Ralph W. Cook, Phil- 
adelphia Cadillac Company; 
Robert B. Parker, Packard, Inc., 
and Harry B. Harper, Studebaker 
Sales Company. 
Philip S. Tyre 
been appointed decorator 
cdma B. Bray eantatieadll 


9° 


_ 


has 
and 
man- 


architect, 


MDEN, N. J., Nov. 2.—The Camden Automobile Trade 
Association will hold its fifth annual auto show the 


It will be held in 





ager, as they have been for several 
years. The show will be held, as 
|for many years, in the Com- 
mercial Museum immediately fol- 
lowing the New York automobile 
show, continuing for a week. 


| HOBOKEN SHOW orr"es 

| Hoboken, N. J., Nov. 2 (U. 
|S.).—-Exhibitors in the recent aie. 
|mobile show here have checked 
| up the results and expresesd their 
| satisfaction with the business done 
and the prospects obtained. 

Orders for m@gre than fifty cars 
were secured, the closed models 
taking the lead. In two instances, 
two cars were bought by the same 
purchasers. Higher-priced cars 
sold better than ever before. 

Accessory sales were brisk. 
Throughout Hudson County, car 
and accessory sales have jumped, 
according to members of the trade. 

“We cannot deny that the show 
was worth all we put into it and 
more,” one exhibitor declared to- 
dav. ‘We took several orders at 
the show, but our big business has 
been since then. Quite a few cars 
have been ordered. This is trace- 
able directly to the exhibition.” 

The next big show in this vicin- 
ity will be held in the armory, 
Bergen Avenue and Mercer Street, 
Jersey City, next January. 


N. A. D. A. MEETING 
Dallas, Tex., Nov, 2.—Auto- 
mobile dealers from all parts of 
northern and eastern Texas are 
expected in Dallas on November 














parking problem in Detroit. 


ARAGES OF THIS TYPE are helping to solve the downtown 


The Detroit Garage Company this 


year has opened three units of this type. The company is building 
similar parking garages in Chicago and Pittsburgh. 




















10 for a sales congress to be con- 
ducted by the National Automo- 
bile Dealers Association under 
the auspices of the Dallas Auto- 
motive Trades Association. Sev- 
eral hundred dealers, sales exe- 
cutives and salesmen are ex- 
pected for the occasion. 


MOTOR FEDERATION 
Boston, Nov. 2 (U. T. P. S. 
All the various motor clubs in this 
state affiliated with the A. A. A. 
are banding together in the forma- 
tion of the Massachusetts Motor 
Federation. 


— 





vantages of this new organization 
will be that one high grade repre- 
sentative will be able to represent 
the entire automotive field as leg- 
islative agent 
to protect the general 
public in the matter of 
legislation, and also to care for the 
interests of those engaged 
various branches of the automotive 
industry. 
motorists, car and cycle dealers, 
agents and distributors, truck man- 


proposed 





ufacturers and parts and tire firms 
were obliged to maintain separate 


One of the chief ad-|agents for each group. 


at the State House | 
motoring | 


in the} 


Formerly each group of | 


To Discuss Plans 
For RoadFinancing 


San Francisco, Noy. 2 (U. T. 
P. S.).—To discuss plans for a 
more business-like and adequate 
means of financing and completing 
California’s state highways, a con- 
ference of representatives of the 
California State Automobile Asso- 
ciation and the Southern California 
Automobile Association will be held 
in San Francisco November 6. 

One of the reasons why Gov. F. 
W. Richardson vetoed the Dill 
passed by the 1925 Legislature, 
which would have raised Califor- 
nia’s gas tax from 2 to 3 cents and 
increased the registration fee, was 
because the two powerful automo- 
bile associations were at logger- 
heads over a financing plan. The 
northern association favored the 
gasoline tax bill and the southern 
group opposed. The governor, in 
a public statement, urged the two 
associations to get together and 
work out a state policy acceptable 
to all parts | of the state. 


WANT MOBILE POLICE 
Toledo, Move- 
ment and 
mobile force 


9 


2—A new 
protect motorists 
highly 
of state police equipped with auto- 
mobiles and motorcycles has been 
initiated by the Gasoline Con- 
sumers’ League of Ohio. Petitions 
on which they hope to get 70,000 
names of electors are now being 
circulated. 


Nov. 
to 
farmers by a 








START 
Spencer, Ia., Nov. 2.—A new 
jhighway, to be called the Black 


| Hills Trail, to provide a direct road 

from Milwaukee and Chicago to 
Denver, through the Black Hills, 
has been started. 


NEW ROAD 








CURRENT PRICES OF PASSENGER CAR MODELS 





AJAX—6-eyl, 108 W. B 
6 Touring $865|5 Sedan 
APPERSON—6-cyl. _120 W. B. 


6 Touring .$1,575!5 Sedan 
4 Coupe 2,050\E Brougham 
APPFRSON—Straicht 8-cyl. 
6 Touring $1,995/— Brougham 
4 Coupe 2,450/6 in 


Al BURN—6-eyl. 


Model bec 
in . 
Rrav igh am 


120 W. 
-$1.9 


Master 6. 
5 Coach 
1,295'5 Sedan 
128 W. 
Sedan .. 
5 Brow igham_ 

: 3 C, Club 
CA ‘7 LAC—Standard. 152 W. 
3 $2,995 Sedan 


3.095 7 Sedan 
Imperial ... 


CK—6-cy1. 120 W. 


1 950 
1,25 


RUICK—6-ey1. 
Pr iF 495 7 
o Be 5 


ham 
toria « 

9 our 3,046'7 

5 Coach ‘ 2,995! 

CADILLAC—8-e>}. 
1eton 


138 W. 
Suburban . 
Imper al 

2 Road(13 


Custom, 


2WB) 3.2 


CASE—MOPFL X. 
$1,595|5 Victoria 
5 Sedan 


122 W 
uring 
,dater 
burban . 
CASE—Model J. 1. C. 122 W. 
Suburban 


ister 
tf 


‘ HANDL E R—12 3 

$3 495 4 Roadster 

; f f 

g 1,695'7 Sedan 

CHEVROLET—Superior. 
$525!5 Coach 
625/5 “Sedan 


ster 


‘ HRY SL ER—6-ceyl. 112%4 W. 
-$1.395|5 Sedan 
; 44° — Brougham 
.62514 Roya! Coupe 
c a EE ne -eyl, 109 W. 
6 Touring $89515 Coach 
2 Coupe 995|5 Sedan 
CLEV!I L AND- teyl, 108% W. 
6 Touring -$895/5 Sedan ..... 
( LEVELAN D—6-cy], 115 W. 
6 Touring .$1,095|5 Sedan 
6 Sport 1,245/E Sport Sedan. 
6 Coach .+- 1,29515 Sedan Dea 
cl NNINGHAM—6- eyi, 132 W. 
4 Touring .$6,.150/2 Sport 
2 Roadster 6.150/2 Coupe 
CUNNINGHAM—6-cyl. 142 W. 


6 Touring . $6.65015 Cabriolet 
@ Touring .... 6,650/7 T 
6 Limousine .. 8.100) 


B. 


1,626 


B. 
. $8,100 
own Car... 8,100 


£9995 | 
1,295 | 


L. 1,596 





DAVIS—6-cyl. Model 90. 
5 Phaeton -$1.395|5 Sedan 
4 Touring - 1.496/5 Imp. Sedan. 
4 Roadsted i,495|5 Berline 
DAVIS—6-cy!. Model 91, 118 W. B. 
5 Phaeton ....$1,695|5 Sedan 
| 4 Roadster ... 1,795/5 Imp. Sedan.. 
DIANA—8-cyl, 125% W. B. 
5 Phaeton .$1,8951|5 Cabriolet 
1,895/5 Brougham 
5 Sedar ..-. 1,995{5 De L. Sedan. 
Coach De L.. 1,895} 
_ DODGE BROS.- —t-eyl. 116 


5 Sedan B 


w. 


DU RANT—4- cyl, 109 W. B. 
5 Touring ..$810|5 Sedan 
4 Coupe 1,090) 
ELCAR—+4-cyl. 116 W. B. 
15 Touring .$1,095|5 Coach 
5 Sedan 395 
ELC AR—6-cyl, 
5 Touring . -$1,295]5 
Sedan ...... 1,595] 
ELCAR—8-cyl. 127 W. B. 
5 Touring -$2,165/3 Coape o- 
To r 2 265/5 Sedan 
Brougham 


116 W. 
5 Coach 


Sedan 2,765 


ESSEX—6-cyl. 110% W. 
5 Touring ......$795|5 Coach ... 
FLINT—6cyl. Model 40, 115 W. 
Touring -$1,185|5 Coach De L. 
Prougham . 1,575\5 Coach 
Sedan ..... 1,496| 
FLINT—6- evi. Model 55. 
.$1.595|4 Coupe 
. 1,795|5 Sedan 
; 1,950| 5 Brougham 
Touring 2,050|7 Sedan .... 
FORD—+cyl, Model T. 100 W. B. 
With starter and demountable rims. Bal- 
loon tire equipment $25 extra) 
| 2 Roadster $345|Tudor Sedan... 
5 Touring 3765|Fordor Sedan. 
Coune eos 8230; 
| FRANKLIN—6-cy!l, Model 11-A 119 W. 
. $2.750|) Sport Sedan. $3 
. 2,636|/7 Limousine 
OuDe 2,700|7 Cabriolet 
-dan 3,090] 
GARDNER—6-cyl, 117 W, B. 
5 Touring $1,395|4 Cabrie‘et . 
1595/5 Spec. Sedan. 
1,595| 
GARDNER—8-cyl, 
| 5 Touring -$1,996/4 Cabriolet 
Sedan 1,995|6 Spec. Sedan. 2. 
GRAY—+cyl. Model 0. 104 W. B. 
| 5 Touring $595|6 Sedan .... ° 
3 Coupe Sedan... 
127% W. B 


. 82515 Royal 
HUDSON—Super Six. 
7 Phaeton $1,25017 Sedan 
5 Coach 1,165/4 Brougham.... 
HUPMOBILE—+cyl. Model BR. 
2 Roadster ...$1.225/2 Coupe 
|5 Touring 1,226/5 Sedan 
HUPMOBILE—6-cyl. 114 
5 Touring ....$1,226/5 Sedan 
HU PMOBILE—S-cyl. Model E, 118% W. R 
56 Touring ....$1.795|2 Coupe . $2, 
| 2 Roadster ... 1,795/4 4 
4 Roadster ... 1,895|5 Sedan 
i. 


——6-eyl, 115 W. 

.$1,50015 De L. Coach. $1.400 

1.3eei° Sedan 1,680 
0! 


B. 


120 W. B. 


$580 
660 


} toadster 
5 ye 2urimg 


“4 


125 W. B. 


E ae 
4 Roadster 
§ Coach ‘ 
5 Touring ... 


5 | 5 Brougham 


<1 
| 4 
4 ¢ 


JORDAN—8-cyl. 125% W. B. 


2.275)5 Sedan 

srougham 2,57517 Sedan 

JORDAN—S-cyl. 116 W. B. 

| 2 Roadster ...$1,695/5 Sedan 

KISSEL—6-cyl. Model 55. 

*h: . .$1,585)4 Coupe 
1,685|/5 Broug. 
1,795\2 Enc 
1,695\4 En 
1,896/65 Victoria 
A 795 | 


KISSEL—6-cyl. De Luxe Model 55. 
121 W. B. 
.$1,785'5 Brou. 
1,885|5 Victoria 
1,985|2 Enc. Speed 
2,085|4 Enc. Speed. 
2,1865|7 Sedan 

. 2,485!7 Berlin-Sedan 

KISSE L—B-cr1. Model 75. 137 W. 

naet on a -$1,9 85/4 Coupe $2 

7 T yuring ,085\5 Broug. 

5 Brougt am 2095 2 Enc. Speed 
Speedster 2,195'4 Enc. Speed 

4 Speedster 2.295) 5 Vic toria 

4 Tourster 3 195 
KISSEL—8-cyl. De Luxe Model 

137 vy. B. 

-185/5 Bro. Sedan 

28515 Victoria : 

2Enc. Speed 
7 Speed 


Touring .... 


121 W. 
.$2 


Sed an 
Speed 


Speed 


ton Sedan. 


ring 


Sedan 2 


haeton 
Touring 

yurster 

Speedster 
Speedster 
soupe 7 Berline-Sedan 


LINCOL LN—8-eyl. 136 W. B. 

...- 34.000 4 Sedan .... 
2 Roadster 4,000\5 Sedan 
4 Phaeton 4,000'7 Sedan . 
;} 5 Coupe . 4,600'7 Li mousine 


Loc OMOBIL a WP 48." 142 W. 

i rouring .460/7 Limousine $9. 
Touring 7,460| 7 EncLimo’sinel0 
-10,050|/7 Cabriolet .10,3¢ 
.10,040 
LOCOMOBILE—Junior 

rr | 


5 Touring 785.5 
ster ... 2,150 5 


9 
2,385 


7 Touring 





5 Victoria 


Eight. 
Sedan ° 
Brougham 
“s VW.” 

5 Sedan 

7 Sedan 


4 Roads 


| . FARLAN—6-cyl1. 
Touring $2,650 
Roadster 2.650 
4 Coupe 3.180 
1’ FARLAN—6-cyl. “T. V."’ 
Touring $5.600\7 Sedan 
Touring 5,700!7 Suburban 
2 Roadster 5,400 . Limousine 
( Oupe ‘ pte Town Car 


-dan 
w. 


140 


.110 
5.900 
,000 


M’ Vidiber ane. 131 
> Roadster $2 65014 Coupe . 
Roadster . 2. 90015 5 Cc oat h Br m. 
Touring 2, 650|/7 Sedan 
Touring .... 2 76015 Sub, sed an... 
Sedan . . 3,180{7 Sub. Sedan 
4 Town Car 


M: ARI802~-8-c98. 
Touring ..$3 2 Coupe 

Speedster .. 3395 7 Sedan 

Phaeton . 3,295'5 Sedan 

Sedan 3.295|7 Sedan .... 
_recahom .. 3.2° 6 Sedan Lim. 

Co ,295|7 Sedan Lim.. 3,975 


re GD 128 W. B. (London) 
Touring ..$1,98515 Pet. Sedan. .$2,640 
Touring .... 1,985) 

MOONS, 
Touring 
Roadster 


33.180 
180 


PON -1 


113 W. B. 

j; 56 2-D Sedan. a 495 
, 1 B35 5 Cabriolet . 695 
615 De L. Sedan. L 695 


Special. 112% W. B. 
..$1,1385 2-D Sedan...$1,215 
~. 1,115)5 Sedan 1,445 


NASH—6-cyl. 
& Touring 
2 Roadsier 





NASH—6-cyl. Advanced. 121 W. B. 
5 Touring ....$1,340'5 Sedan 


2 Roadster ... 1,375) 
NASH—6-cyl. Advanced. 


7 Touring . $1,490! Coupe 
4 Victoria 1,790| Sedan 


OAKLAND—6-cy1, 113 

2 Roadster $975!3 Coupe 
5 Touring 1,025\5 Sedan 
5 Coach 1,095/5 Land. 
OLDSMOBILE—6-cyl. 110% W. B. 

5 Touring $875|5 Sedan 
Coach 959\5 De L. 
De Luxe Tr. 980.5 De L. 


OVERLAND—+1-cyl. ‘91. 100 W, B. 
6 Touring ... $495'5 Sedan De L...$695 
62515 2-Door Sedan. 595 
OVERLAND—6-cy!. 152%4 W. B. 
5 Sedan $895:5 Sedan De L.$1,095 
Ww. B. 


PACKARD—6-cy1. 126 
5 Touring 2.585 4 Spe. Touring. $2 
4 ¢ soupe .585'4 Roadster . 
5 Sedan : 2,585! 
PAC K. ARD—<6-cyl. 133 W. 
7 Touring $2,785|7 Sedan 
5 Sedan 2,725|7 Sedan Lim 
PACKARD—8-cyl. 136 W. 
5 Touring ....$3.750|4 Coupe 
4 Spt. Touring. 3.9005 Sedan 
4 Roadster -. 3,950 
PACKARD—$-cyl. 143 
7 Touring .$3,950'7 Sedan 4 
5 Club Sedan.. 4,890!7 Sedan Lim.. 
rAIGE—6-cyl. 120 W. B. 
4 Phaeton .$2.165'5 Sedan De L.$2,395 
7 Phateon 2.165; Sedan De L. 2,840 
5 Brougham 2. 39 Suburban Lim 2,965 
PEERLESS—6-cyl. 126% W. 
5 Touring $1. 895 6 Sedan 
5 Coupe 
PEERL ESS—6- cyl. 


127 W. B. 


w.B 


Sedan. 


Coach. 1, 
Sedan. 1, 


.750 
2,785 


w. 


5,100 


22 


WwW. B 





°17 Phaeton 


7 Tournig .$1,995'7 Sedan 
2 Sp. Roadster 2,195/7 Limousine 
PEERLESS—8-cyl. 128 W. B 
2,845'5 Brougham 
2.895 6 Sedan . 
4 Coupe ... 3.24517 Sub. Sedan. 
16 Coupe .. 3,235!7 Berline i im.. 3,795 
PIERCE-/ ARROW rire “80."" 130 W. B. 
2 Roadster .$2 95/4 Coupe .. $3.69 
7 Phaeton 2 "895 5 Sedan 3,895 
4 Touring 3. 095 7 Sedan . 3,995 
5 Coach ooee 8,160) Mac. Lim.... 
PLERC E-ARROW—6-cyl. *33."" 138 W. B. 
Touring ....$5.250' 4 Coupe Gotnn.05. ee 
2 Roadster 6,250'7 Sedan ...... 
4 Touri ng 6. 25019 Limousine 
J . 6,800/7 Enc. Lim. 
6,900|\7 Fr. i 
REO—6-cyl. 120 W. B. 
6 Touring .$1,395/5 Sedan 
1.495! 3 Roadster 
1,665'5 Brougham 
RICKENBACKER—6-cyl, 
5 Touring ..$1,495|5 Brom De L.. 
1,595\4 Coupe De L. 1. 
1,695|2 Cpe Rd De L 1,820 
1,795|5 Sedan De L.. 
2 Coupe Road. 1,695|7 Sedan De L. 
RICKENBACKER—3%-cy1. 121% w. B. 
4 Touring .$1,995|5 Brom De L. .$2,120 
3 Roadster ... 1, 995) 2 2 Cpe Rd De L 2.220 
5 Brom 1, 99515 Sedan De L... 2,320 
§ Sedan 2,195|7 Sedan De L.. 2,395 
2 Coupe Road. 2,095/4 Coupe ; 
ROAMER—8-cy!l. Medel 838 


495 
3.495 
3,595 





7 Touring ....$2.386|/5 Brougham ..$2.7 
§ Sport Tour.. 2. 685/7 Sedan 3285 
2 Speedster .. 2,885.5 Sedan De L.. 3,285 


4,045 | 4 


ROAMER—6-cyl. Model 50 
Sport Tour. .$1,350|5 Coupe 
Busi. Coupe. 1,295/5 Sedan De L.. 
ROAMER—4-75-E. Duesenberg Model. 
Tourer .$2,985!2 Special Speed. $3,485 
3,285] 
ROLLIN—4-cyl. 
Phaeton 
3 Coupe 


112 W. B. 


5/6 Brougham . $1,325 


5 Toering 52 12 Coupe 
2 Roadster .. 525|5 2-Door 
2 Coupster ..... 595'5 Sedan 
STEABRNS-KNIGHT—#4-cyl. 119 
5 Touring ...$1,595|/5 Brougham 
4 Cpe. Roadster 1,795/5 Sedan 
4 Coupe Brom. 1,895] 

STEARNS-KNIGHT—6-cy1, 


4 Touring - 875!5 Coupe 
5 Touring .. 1,.875|5 Sedan 
2 Spt. Coupe, 


Sedan. 1695 
775 


W. B. 
$2,095 


121 W. B. 
Brom. $2,285 


2.185|5 Brougham 


STEARNS-KNIGHT—6-cyl. 130 W. B. 
5 Touring - $2, 395!5 Brougham 
7 Touring 2,495) 4 Coupe 
2 Roadster 27495 7 Sedan 
3.000) 


5 Sedan J 
_STEVENS-DUBYEA—6-c31. 
. $7,500 4 Sedan 


Touring 
Co pe . 9,000|7 Limousine 
STU DEB. \KER—Stanaara Six. 
5 Phaeton .$1,145/5 Spt Shackon: $1, 285 
3 Roadster ... 1,125)3 C. C. Coupe. 1,295 
5 Coach . .. 1,195;5 W. Sedan : 
Spt. Roadster 1,235/6 Sedan 
5 Berline 

STUDEBAKER—Special Six. 
5 Phaeton ....$1.445 ¢ Srenepems 

1, 395) 4 


138 W. B. 


3 Roadster o* 
4 Spt. R'dster. 
5 


1,595 
i. 445): 5 Berline 
STU DEBAKER—Bix Six. 
Phaeton 
Sedan 
Coupe : 
Brougham i 
STUTZ—46-cyl. 
5 Tourist .$2,395)4 
| 2 Roadster 2.39516 
} STUTZ—6-cy|. 330 W. B. 
Tourist ..$3,07017 Suburban 
Sport 3.035/7 Berline 
Brougham 3,785) 
VELIE—<é-cyl. 118 W. B. 
5 Phaeton $1,450 5 Brougham 
4 Roaaster 5S 
|3 Coupe ... 
WILLS STE. 
| 7 Tourist ° 
4 Roadster 
| § Coape 
§ Brom 
5 Sedan eee 
WILLS-STE, ge 
27 W. B. 
‘ee Sedan 
2 985':7 Sedan 
3,085|5 Brougham 
3,785\7 Limousine 
¢ LAIRE—‘*‘C-68,"’ 
27 


120 W. B 
Coupe 
Sedan 





CL AIRE—6-cyl. 127 W. B., 

-+$2 385}4 G.G. Traveler$2.800 
-800\5 Sedan 3 

98517 Sedan 

%,4090'7 Limousine 

400|4 Cab. roadster 3,285 

“B-68-"" 8-cyl, 


$ 


a, 


7 Phaeton 

4 Roadster 

5 Tray 

4 Coupe 
WILLS-STE, 


4.085 
8-cyl. 


, 30014 * Cab. roadster.$3,785 
‘. 100/7 Sedan 


4 Roadster . 

§ Brougham . 

6 Sedan .085'7 Limousiae 

4 G.G. Traveler 33001 
WILLYS-KNIGHT—4-cyl. 118 W. 

6 Touring ...$1,195|6 Sedan 

3 Coupe 1,395|5 Brougham 

5 Coupe Sedan 1.396) 
WILLYS-KNIGHT—<6-cyl. 126 W 

6 Touring ...$1,750/5 Brougham 

2 Roadster 1,750/4 Coupe 

5 Coupe Sedar 2,096|5 Sedan 





eeeeee 
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‘Make kverything Easy for the 
Buyer’’—Says This 
Buffalo Car Dealer 


- His Methods, as Explained Here, Have 
Built Up One of Country’s 
Largest Dealerships 


AKE everything easy for the buyer—such of the Haile company is not to make money, but simply 


is the principle which has helped make the 
4. W. Haile Motor Company of Buffalo one of 

e largest dealerships in the country. The com- 
bany sells Ford and Lincoln cars. 

It is Mr. Haile’s idea that the dealer should 
Ho all in his power to simplify the selling proc- 
bsses—clear away all the various complications 

hich are likely to confuse the buyer and develop 
ales resistance. 

Here are some of the things that are done to 

ake it easy for the buyer :— 

There is no finance charge. The Haile company han- 
les its own paper and does not have to discount it at 
he hanks. It makes a straight 6 per cent. interest charge. 
herefore, the customer makes his payments direct to 
he Haile company, instead of at a bank, keeping a con- 
tinual contract with the firm until the car is all paid for. 


Bianket Insurance 


It has arranged a blanket form of insurance coverage 
cars it sells. Thus the purchaser does not have 
bother with this detail. Neither does he have to use 
lock wheel, as so many insurance policies require. As 
ong as there is any unpaid balance, it is fully covered 
by the Haile company’s blanket policy. 

Appraisals of used cars are all made by G. C. Klein, 
the sales manager, and according to a uniform appraisal 
orm which the company has devised. It is one of its 
principles that all appraisals must be fair both ways, and 
also that they must be uniform, so that one buyer does 
mot get a better deal than another. Every buyer who 
rades in his old car gets every cent that is coming to 
him, according to the Haile system. 

Twenty-four points on a car are checked by the sys- 
lem. The cost of reconditioning is figured out before the 
appraised price is arrived at. When the offer is accepted 
and the car brought in each of the twenty-four points is 
checked agains: the original appraiser’s report, to make 
sure that the car has not been tampered with in the mean- 
while. Some one is on hand to make appraisals from 
3 a. m. to 10.30 p. m. 

In taking in old cars on new car sales, the object 


to break even. 

The Haile company maintains a twenty-four hour 
service. Its shops have practically every known servicing 
equipment. There is a battery department, rehoning 
department, burning-in outfit, completely equipped road 





A. W. Haile Motor Co. © We bon 
5218-20 1291-99 MAIN STREEF Mew APPR Mg 


PURCHASER'S STATEMENT Nery 


WE pos parchass Fire and Theft Imetennes tor this car 
From whom did you pamuhas ear you beve sold te ___ 





‘Deine Reid AW. HAILE MOTOR CO. Berrnto, IN ¥- 
Dente Rf a 
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Some of the forms used by the Haile Mo- 
tor Company: 1. This purchaser’s statement is 
filled out by time-buyers of new cars. 2. All 
used cars offered to the company in trade are 
analyzed in detail by this appraiser’s report. 
3. One of the salesmen’s report cards. 


service department, painting department, parts depart- 
ment and general service department. 

All service is on a flat rate, regardless of model. 
Painting jobs, for instance, cost $22.50 for open cars and 
$27.50 for closed. 


A. W. HAILE 


Selling methods are aggressive and up to date. Each 
salesman is required to make fifteen calls a day, ten of 
which are assigned and five pick-ups. He'makes a daily 
report each morning, according to the usual Ford system, 
Sales meetings are from 8.30 to 9 o’clock and attendanca 
is compulsory. 

The salesmen work to quotas according to their experi- 
ence or abilities. If a man’s work after a month’s try- 
out is not satisfactory, he is put on probation for a month, 
He must make good or quit. The Haile company’s system 
is such that it has no place for non-productive men. The 
men are paid a liberal salary plus commissions. 

The Haile company employs three exclusive truck 
and each works with a truck. In the case of 
truck-selling, a good deal of missionary work is done. 

Too much stress is laid on the fleet owner by most 
distributors, Mr. Haile believes. Therefore, his salesmen 
canvass every owner of from one truck up. When the 
salesman calls, he tries to find out various details con- 
cerning the truck owned, date of purchase, condition, etc., 
and all such facts are recorded in the company’s files and 
proper follow-up arranged. 


Mail Advertising 

The truck salesman emphasizes his company’s service 
and strives in every way to interest the prospect in keep- 
ing in contact with the Haile company, whether he is now 
in the market for a truck or not. 

The company is also an extensive direct by mail 
advertiser. This is the way it enumerates its own service 
to prospective buyers in its advertising:— 

“1. Fourteen years of substantial growth. 

“2. A business developed from the infancy of the auto- 
mobile to one of the largest dealerships in the United 
States. 

“3. A house with thousands of clientele. 

“4, Sale of products in universal use, the Ford autoe 
mobile, truck and Fordson tractor. 

“5. A personnel of some two hundred men and women 
of careful selection and training, officials, executives, 
superintendents, foremen, salesmen, mechanics ang 

untents, all working in a spirit of harmony.” 


salesine 











uo 

















Views of the attractive headquarters of the A. W. Haile Motor Co mpany in Buffalo. At the left is the exterior of the building as seen ~ 
from the street. At the richt is a elimrse of the main salecero--n. 
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Los Angeles, Nov. 2.—Commer- 





orsonal Paragraphs 





cial vehicles contributed 8% per 





Grand Rapids, Mich., Nov. 2. 
L. Tice has been named retail sales 
manager of the Grand Rapids 
branch of the Buick Motor Com- 
pany. He was engaged almost con- 
tinuously as a wholesale traveler 
for the Battle Creek Buick branch 
from 1909 until 1924. 


—R. 


Evansville, Ind., Nov. 2.—Arthur 
Daussman, manager of the Rook- 
ery Garage, Cleveland and Chand- 
ler dealer, has just gone to Cleve- 
land, to obtain new car shipments 
from the Cleveland factory. 


Springfield, Mass., Nov. 2.— 
Charles Frost has ‘joined the 
Springfield Buick Company as shop 
foreman. He was formerly with 
the Orr Motor Company in this 
city. 


Westfield Mass., Nov. 2.— An- 
nouncement has been made of the 
marriage of Miss Hazel H. Hatch, 
bookkeeper for the Frederick 
Smith Motors Company, and Donald 
Mulville, automobile dealer, both 
of Westfield. 

+ ——— 

Portland, Ore., Nov. 2 (U. T. P. 
8.).—W. E. Knight, who has been 
for a number of years associated 
with the local Mack truck. sales 


cent. to the total 
business done by 
California dealers 
in 


sts to William Booth, Because of 
poor health, Townsley will retire 
from all active business, it is said. 


Evansville, Ind., Nov. 2.—Robert 
Eckler, president of the Eckler 
Motor Company, Ford dealer, is on 
a business trip to Indianapolis. 

Westfield, Mass., Nov. 2.—TFred | 
Schmidt, local automobile dealer, | 
hos returned to his home in West- | 
field from the Granby Hospital | trations. They 
much improved in health. | did a little better 
eniinenie {than merely keeping pace with the 

Evansville, Ind., Nov. 2.—Carl | passenger car gain of 9.1 per cent. 
Maxwell, president of the Wabash through an increase of 9.5 per cent. 
Valley Motor Company, tri-state earned by an increase of 1,180 in 
distributor of Hudson and Essex|cars sold as compared with the 
cars, attended the meetings of the /same period of 1924. 

Indiana Bankers Association at 
French Lick last week. 


during the first 
nine months of 
this year. They 
accounted for 
13,554 of the 
motor car total 
of 160,818 regis- 








Los Angeles, Cal., Nov. 2.—W. 
E. Ferris has been appointed man- 
ager of the wholesole department 
of Mutual Motors, which distrib- 
utes Roamer cars. 


were made by Ford Motor Com- 
pany, Graham Brothers and Fed- 
eral, nine of the fifteen leaders 
showed losses in registrations com- 
pared with the corresponding 
period last year, the record, 
cording to Motor’ Registrations 
News, being:— 
Sales 


Ford . -6,140 


Dodge Bros . ope -1,51 
Graham Bros..... 1,122 


Fitchburg, Mass., Nov. 2.—Frank 
J. O'Reilly, formerly connected 
with the Linscott Motor Company, | 
Reo distributor in Boston, has 
purchased the Reo dealership Of | Gaavroiet e41 
Ee. H. Page in Fitchburg. ae o> 558 

- Mack 





Loss. 


Gain. 
1,131 
106 
588 


5 





force, has been made manager 
the new quarters. established 
Vancouver, Wash. 


at 


Akron, O., Nov. 2.—H. A. Towns-| 
ley, for many years the head of | 
the Franklin Sales and Service! 
Company, Franklin and Marmon)| 
dealer here, has sold out his inter-' 


of} 


| 
j 


Los Angeles, Cal., Nov. 2.—Wins- dat 
low B. Felix, authorized Chevrolet!g mM. @¢..! 
dealer in this city, who has been! International 

. : " not | Moreland 

confined to his home for the past} star 
several weeks by a severe illness, hn we 
: } eiber 
is reported to be on the way t0 / wagaoi 
complete recovery. He expects to | 


/ Ford registered 45 per cent. 
be back soon at the helm of hisS/tnhe trucks, as compared with 
business. 


per cent. of the passenger cars. 


42 








| 











Dealer Doings | 


Central City, Neb., Nov. 2.—| 
Hugh Beall has purchased Her- ' 
bert McCullough’s half interest 
the Ford dealership here, and the 


firm name will 
McCulllough 


in 


be changed from 
Brothers to McCul- 
logh & Beall. Mr. Beall was for- 
merly branch manager for the 
Holt Manutacturing Company at 
Boston. 

Schenectady, N. Y., Nov. 2.— 
Benns & 
Case cars 
on the line, 
come Schenectady representatives 
for Peerless. The firm also has an 
old established business in farm 
implements. 


for 
took 
be- 


Visscher, dealers 


and who recently 


Rollin have also 


Haven, 
The Ferguson 
local Nash 


New Conn., Nov. 2.— 
Motors corporation, 
dealers, held a special 
@nvitation show in its salesroom 
last Friday in connection with the 
first showing here of the new Nash- 
built Ajax six. 





Advertisers in the 
Automotive Daily News 


Apperson Automobile Co. 
Automotive Rotary Lift Co. 
Bendix Brake Co. _ 

Buick Motor Co. 
Byrne-Kingston (Co. 
Chevrolet Motor Co. 
Chrysler Sales Corp. 
Continental Motors Co. 
Detroit Carrier Mfg. Co. 
Purant Motors, Inc. 

Flint Motor Co. 

Frick Brothers, Inc. 
General Motors Corp. 
Hewitt Rubber Co. 

Hiupp Motor Car Corp. 

J. H, Newmark, Inc, 
Juhasz Carbureter Co. 
Kelloge Mf. Co. 
Locomobile Co. of America 
Manhattan Insulated Wire 
New Departure Mfg. Co. 
No-Carb Sales Co. 
Oakland Motor Car Co, 
Pierce-Arrow Motor Car Co. 
Rawlings Co. of America. 
Rickenbacker Motor Co. 
Rowe, Ine., Wm. L, 
Ternstedt Mfg. Co. 

Ut. S. Light & Heat Corp. 
Wills Sainte Claire, Inc. 
Wire Wheel Corp. of America. 
Wisconsin Parts Co. 

Wise Industries, The 


Co. 


These advertisers already recognize 
the importance of this daily netos- 
paper as a medium for reaching 


the entire industry quickly. 


You eventually will count the AUTO- 
MOTIVE DAILY NEWS as the most 
efficient medium to reach the trade. 


| - | Sales of stage coaches in Cali-| 
|fornia reached 232 during the first 

a Fire Losses +|nine months of this year, as fol 
—_J |lows: Fageol, 36; Reo, 30; Graham 

Nashua, N. H., Nov. 2.—The| Brothers, 29; Ford, 25; Dodge 
public garage and filling station of | Brothers, 17; Moreland, 16; Pierce- 
Henry Morneau, on the Daniel | Arrow, 15: Buda and White, 11 
Webster Highway, have been de-/each; Garford and Motor Bus, 7 | 
stroyed by fire with a total loss of | each: Mack, 6; International, 4; | 
about $15,000. Two automobiles|@ jy  pB and Federal, 
and a service truck were also de-| cierra and Studebaker, 2 


P | 2 each, and 
stroyed. The loss is partly cov- Chevrolet, Dorris, G. M. C., Meis- 
ered by insurance. 


ter, Owen Six Wheel, Stewart, 


| . Union and United, 
| Chepachet, R. I., Nov. 2.—The 


| public garage of Wilbur Gould, on In winding up my analysis of the 
Main Street, has been destroyed by | statistics of California registrations 
fire with a loss of about $8,000./ quring the first nine months of the 
Four automobiles were also de- year it may be well to take 
stroyed. The loss is partly cCOV-|of¢ the two different ways of look- 
ered by insurance. ing at sales rains and losses from 
month to month. Some contend 








Fitchburg, Mass., Nov. 
Wachusett Motors plant, 284-320) rise 
Lunenberg St., has been damaged | m¢ 
by fire to the extent of $10,000, | 
partly covered by insurance. 


and fall of the trade tide is 
re logically drawn from a com- 
parison with the previous month 
lof the year before, 
\the former method necessarily dis- 
regards seasonal 
Here’s the record both ways. Take 
your choice or match up one with 
other. The 1925 figures that 
be it said, have to do with 
car registrations 


Olympia, Wash., Nov. 2.—Fire in 
a building at Fourth and Simmons | 
Streets here, tatally destroyed | 
seven automobiles held there in! 
storage by the Tone-Tucker Motor | 
Company. The was partially | follow, 
covered insurance. new passenger 

only:— 


the 
loss 
by 





P.C. P.C. 
Compared Compared 
With ith 


i Improvements 


Chicago, Nov. 2.—The Chicago |Fenet, °.°°*: 
branch of the Cadillac Motor Car | March 
Company has leased a building, to! 32°! 
be erected at Broadway and Foster June 
Avenue, for ten years. It will : 
house the uptown branch, will be 
four stories high and contain an 
auto salesroom and service station 
The salesroom will be fitted up at 
an expense of $10,000. The ten- 
year rental is set at $280,000 net. 


| Dec 





| Augus 
September 


With new cars 


passenger 
ray p to Sentember 30, 
nin months’ gain was 9.1 per cent. 
from an increaseé of 12,437 
the corresponding period of 
Note, though, the wide di- 
in the business ‘‘waves’”’ 
‘cording to widely 


in sales 
ver 
11924 
Albany, N. Y., Nov. 2.—John)| ver 
Marshall, Willys-Knight drawn 2a 
dealer, plans to erect a new g: ferent 
age and showroom in the western | gains and however, 
part of the city. The upper floor | very interesting and both very val- 
of the building will be used as a to the maker and dealer in 
community hall. earch of the real truth about mar- 
; | ket conditions 
Odebolt, Ta., Nov. 2.—F. E. | exe i ee 
Einsphar of the Einsphar Auto- | CHEVROLETS PARADE 
Philadelphia, Nov. 2 (U. T. P. 
S.).—The Chevrolet 
jciation held a 
stration of the full line of Chevrolet 
here last week. 
association has 


rence 
sub- dif- 


ir- theories 


losses—both, 


uable 


whose building | 
fire last June, 
will immediately construct a new 
brick and steel garage and auto 
sales shop, he announces, It will 
be one-story high, 70 by 100 feet, 
and is expected to 
occupancy in three months. 


mobile Company, 


was destroyed by Dealers 


commercial cars 
This week the 


tions for the public. 











automobiles | 
{ 
and motor trucks | 


While large commercial car gains | 


; in 


8 each; | 


1 each. 1 


note 


2.—The | that the business wave showing the} 


even though | 


With | 
| Ss : 1924. Prv. Mth 


the | 


of visualizing trade | 


ar- 


be ready for|ranged inspections and i 





























sertions are free. 


you like. 





CLASSIFIED RATES 


5c a word (per daily insertion) 

If 6 consecutive insertions are used, the 6th insertion is free. 
If 12 consecutive insertions are used, the 11th and 12th in- 
Minimum classified advertisement accepted, 12 
words; if display type is used, 18 words. Maximum, as much as 
Correct amount must accompany order or advertise- 
ment will not be inserted. Send cash; check or money order to 
Automotive Daily News, 1926 Broadway, New York, N. Y. 








| AGENTS 


BUSINESS OPPORTUNITIES 





| AGENTS AND DEALERS WANTED 

| to take orders for fastest selling gas sav- 
jing device on market; sold on ‘‘no deposit 
| free trial’’ to Ford, Dodge and Chevrolet 
;car owners; every one is wanting one. 
| Write for particulars. Apex Sub-Carbu- 
| retor Co., Indianapolis, Ind. 


CAPITAL WANTED 
to finance production on an electric clear- 
across windshield wiper; one of the great- 
est inventions trade has ever seen and 
the most efficient device on the market. 
Further particulars George Canata, 263 
Dover St., Boston. 





| BUSINESS OPPORTUNITIES 


THE ADVEKTISEMENT betow contains 
59 words, and at Sc a word wiil cost 


6 consecutive insertions. the sixth in- 
sertion free. will cost $13.59. 

12 insertions, the 11th and 12th inser- 
tions being free, will cost $26. 


EXPERIENCED automottve 
electrician wants form active 
silent partnership with live 
car dealer, tire dealer or ga- 
rageman; will go anywhere; 
have all capital needed; what 
IT want is to meet the right 
man; if you are turning elec- 
trical business away, here’s a 
chances to ‘‘cash in’’ on it. Ad- 
dress Box No. Automotive 
Daisy News 





| 
| 
| you 32.60. 
' 
| 
| 
| 
! 





| particulars 


care 


HERE’S an idea for some iive 
station:—Why not hook up with @ 
“wide awake’ partner with capital. and 
run a chain of dealer and service stations? 
A classified ad will help you find the 
right kind of partner. 
PARTNER wanted; Dodge Brothers Sales 
contract; rich railroad and agricultural 
section. Box 146, Rocky Ford, Col. 


FOR SALE 


FOR SALE—Patents and copyrights on 
seVeral successful appliances for test- 
ing automobile electrical devices. Box 
No. 48, Automotive Daily News. 
FOR SALE—Garage and showrooms, sell- 
ing Hudson and Essex cars, fully 
equipped shop, doing good business, re- 
quires about $20,000 cash. For further 
write W. E,. J., manager, 
Automotive News 


service 























Incorporations 


Nov. 2.—Newly 
automotive 
Massachusetts are:— 
Standard Garage Company, 
Gardner, $10,000; operate public 
garage; president, Frank C. Farns- 
worth; treasurer, Henry C. Batch- 
elder, Maple Avenue, Nahant, and 
John Ingram. 

Sullivan Square Motor Sales Com- 
pany, Boston, $10,000; automobile 








Boston, Mass., 
incorporated 


| dealer; president, Maurice T, Free- 


man; treasurer, Maurice J. 
man, 82 Forest St., 
Joseph E. Donovan. 


Free- 
Medford, and 


; Awpnapolis, Md., Nov. 2.—New 
|incorporations of Maryland auto- 
| motive concerns are:— 
Young Motor Company, Inc., 
| Frederick, $30,000; to buy, sell and 
;exchange motor cars of all kinds; 
S. L. V. Young, Ira L. Young and 
Glenn C. Young. 

The Glen Burnie 
pany, Glen Burnie, $10,000; to 
shop; Sidney A. Ripple, Elias G. 
Stallings and Emeral Ford. 

The Perfect Auto Radiator and 
Welding Company, 405 West 
Monument St., $50,000; buy, 


Motor Com- 


to 


concerns | 


TIMERS 








DU MOR 
Make and Break Timer 
for Ford Cars. 


GEO. S. BIGELOW, Genl. Agent 
Blueblaze Motor Specialties Corp. 
728 Monadnock Block, Chicagu 














C. Raymond Surratt, William IL. 
Galvin and Joseph L. McAllister. 





Olympia, Wash., 
new Washington incorporation is 
the National Automobile Service 
Company of Washington, Seattle 
$50,000; George Dare, Charles H. 
Geldman and H. A. P. Myers. ‘ 


IRISH WANT SMALL BUSES 

London, Nov. 2 (U. T. P. 8.).— 
A deputation from Londonderry, 
northern Ireland, has visited Great 
Britain to study smaller types of 
buses to substitute for the larger 
type of bus now in use. 


Nov. 2—A 





HOLD FALL MEETING 
White Plains, N. Y., Nov 2— 
The first fall meeting of the West- 
chester County Automobile Dealers’ 
Association was held in the Hotel 
Gramatan, Bronxville, last Wednes- 


sell and repair automobile 3; | day reni 
than with the corresponding month | : parts; | day evening. 
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considerations. | 
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portunity © 


| response. 
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"Asso- | 


parade and demon- | 


knocks for everyone 
in our business 
opportunity column 


A Business Opportunity Ad in the AUTO- { 
MOTIVE DAILY NEWS brings quick 


READ FOR PROFIT 
USE FOR RESULTS 
5 CENTS PER WORD 
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